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'Full-scale demand

® DHEERAJ HINDUJA, CHAIRMAN, ASHOK LEYLAND

for hydrogen

vehicles at least 5-6 years away’

Ashok Leyland posted its highest
fourth-quarter and full-year
revenue, net profit and Ebitda in
FY26.Chairman Dheeraj
Hinduja fells Narayanan'V that
therecent fuel price hike and
ongoing geopolitical tensions
areunlikely to impact domestic
and international
commercialvehicle (CV)
demand while also
sharing the company’s
plans forbattery pack
manufacturing and
alternative fuels.
Excerpts:

What contributed to record
performancein FY26?

Ashok Leyland recorded its
highest-ever CVvolumesin
FY26,whichwere 13% higher
than the previousyearand
129% above the earlier peak
seenin FY19.0ur domestic
medium and heavy
commercial vehicles (MHCV)
truckvolumesrose 15%to
1,05,905 units.In the
domestic bus market,we
continued to maintain
leadership.Our export volumes
also grew 19% year-on-year to
18,082 units,while domestic
light commercial vehicle (LCV)
sales achieved record volumes
of 74,322 units.In addition,
our non-CVbusinesses such as
aftermarket,enginesand
defencealso posted healthy
growth.The company ended
the financial yearwith a strong

THE BRITISH
GOVERNMENT will oppose
any attempt from billionaire
Sunil Bharti Mittal to
increase his stake in telecoms
group BT, citing the need to
maintain sovereign control
over “critical national
infrastructure”, the Financial
Times reported on Thursday,

cash position,net of dividend,
CapExand investmentsin
subsidiaries.Thiswas also our
13th consecutive quarter of
double-digit Ebitda margins.
The domestic commercial
vehicle industryalso grewin
double digits, driven by strong
consumption demand.

Candomestic
‘ demand sustain

despite the fuel price
hikes?

So far,there has been

around a7 hikeandweare
still seeing very strong demand
on the ground. This could have
some impact onthe GSTrate
cut-led demand and the
replacement demand that
happened earlier.At the same
time, ongoing activity in
construction, miningand
infrastructure continues to
provide momentum to our
sector.The 10% GSTrate
reduction improved customer
and operator profitabilitytoa
large extent.Because of that,
operators are nowable to
withstand evena 34-5

HYDROGEN
VEHICLES, IN
OURVIEW,
ARE STILLAT
AVERY EARLY
STAGE

citing people familiar with
the matter. Reuters could not
immediately verify the
report. BT, the UK
government,and Bharti did
not immediately respond to
requests for comment.
Reuters exclusively
reported last week that Bharti
Enterprises was seeking to

increasein diesel prices.We do
not think this will affect
operator profitabilityina
significant way.

How has the West Asia
conflictimpacted your
operations?

Operations at our Ras Al
Khaimah facilityin the UAE
had a slight slowdown for
about three to fourweeks,but
activity has picked up once
againand productionis

moving to higherlevels.
International markets may
continue to see some
uncertainty,but things appear
tobe settling down.Our core
international markets remain
the GCC,Africaand SAARC
regions,whilewearealso
increasingly entering ASEAN
markets.We dealt with even
more severe supply-chain
disruptions during Covid and
learned how to cope with such
situations.Sowe remain
optimistic,while staying agile
enough torespond to changes
in the global environment.

Switch Mobility has turned
profitablein FY26.Whatis
theroad ahead?

Switch India recorded
238% growthine-bus
volumesin FY26 and ended
theyearas the marketleaderin
the e-bus segment. Switch has
several new products under
developmentand during
this financial yearitself,
several new bus models
and lighter models will be
introduced.

Internationally,we
fulfilled an orderfor
Mauritiuslastyearand
have received orders from
Bhutan and Seychelles,
with potential for further
growth.Weare also seeing
rising demand from African
markets.

Soapart from growthin

UK govt will block Mittal bid to raise stake in BT

potentially increase its stake
in BT to just under the
threshold that would require
it to make a full takeover offer
for the British telecoms group.

A Bharti spokesman had
said the company is pleased
with its current 24.95%
shareholding and “currently
has no plans to increase its

stake”

In September, Mittal,
founder and chairman of
Bharti Enterprises, and Gopal
Vittal, vice-chairman and
managing director of Bharti
Airtel, joined the BT board as
non-independent non-
executive directors.

REUTERS

India,we believe international
saleswill also contribute
meaningfully during the
course of thisyear.

What is the status of your
hydrogen-powered truck
programme?

We already have hydrogen
buses running in collaboration
with NTPC and we continue to
work on hydrogen vehicles.
However,ifyouaskabout the
demand position,in ourviewit
isstillatavery early stage
becauseitremainsan
expensive alternative.At least
forthe next five to six years,we
donot see full-scale demand for
hydrogen vehicles.Internally,
however,we are preparing
ourselves so that whenever
customers require hydrogen
vehicles,weareina position to
supply them.That has always
been Ashok Leyland’s policy
to fulfil customer requirements
notjustintermsofvehicle
segments,butalsoin terms
of the fuel technologies
they prefer.

What is the update onyour
battery pack manufacturing
plans?

We have taken a major step
with the groundbreaking fora
greenfield battery pack
manufacturing facility in
Pillaipakkam, Tamil Nadu.
Initially,it will serve our captive

| requirements.
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STATEMENT OF STANDALONE AND CONSOLIDATED AUDITED FINANCIAL RESULTS

FOR THE QUARTER AND FINANCIAL YEAR ENDED ON 315T MARCH, 2026

(INR in Lakhs except EPS)
STANDALONE CONSOLIDATED
5 3 Quarter Quarter Yaar Year Quarter Quarter Year Yoar
L Particulars ended ended ended ended ended ended ended ended
Na. 31.03.2026 31.03.2025 31.03.2026 31.03.2025 31.03.2026 31.03.2025 31.03.2026 | 31.03.2025
{Audited) (Audited) {Audited) (Audited) {Audited) {Audited) {Audited) (Audited)
1 | Total Income From Operations 31,2568 21,166 1,10,9508 48,206 33,518 22,948 1,18,743 55,745
2 | Net Profit/{Loss) For The Period {Before Tax,
Exceptional And /Or Extraordinary ftems) 2,966 2 667 16510 3.3562 2 870 2,629 15,896 3.118
3 | Met Profit/{Loss) For The Period Before Tax
(After Exceptional And /Or Extraordinary Items) 2,966 2,667 16.510 2,852 2,870 2,628 15,896 2,619
4 | Net Profit{Loss) For The Period After Tax
| (After Exceptional And /Or Extraordinary Items) 2173 1,874 12,362 1,643 2,098 2,034 11,789 1,824
5 | Total Comprehensive Income For The Period
| [Comprising Profit / (Loss) For The Period
(After Tax) And Other Comprehensive Income
{After Tax)] 2,256 2,018 12,565 1.875 2,210 2,085 12,056 1,886
6 | Equity Share Capital 2010 2,010 2.010 2.010 2,010 2,010 2010 2010
7 | Other Equity (excluding Revaluation Reserves,
| Securities Pramium Account & Capital Redemption
Resarva) 70,104 60,051 70,104 60,051 68,540 59.986 69,540 09,986
8| Securities Premium Account 14,359 14,359 14,359 14,359 14,3549 14,359 14,359 14,359
9 | Networth B6.510 76,458 86,510 76,458 85,947 76,392 85,947 76,392
16 | Paid up Debt Capital/ Outstanding Debt 29 365 23472 29,365 23472 29,365 23,472 29 365 23472
11 | Dabt Equity Ratia 0.35 0.34 .35 0.34 0.36 (.34 0.36 0.34
12 | Earnings Per Share (Of Rs. 2/- Each})-
Basic And Diluted 2.24 1.99 12.50 1.87 220 2.06 11.98 1.88
13 | Debenture Redemption Reserve! Capital
. Redemption Reserva® 37 37 37 T 37 37 37 37
14 | Debt Service Coverage Ratio 0.78 1.33 2.04 1.16 0.76 1.31 1.99 193
151 Interast Service Covarage Ratio 3.29 2.83 313 1.48 3.22 2.81 3.05 1.44
16 j Security Cover available 3.92 4.01 3.92 4.01 411 4 21 4.1 4.1
17 | Current Ratio 133 1.37 1.33 137 1.33 1.37 1.33 1.37
18 | Long Term Debt to Waorking Capital Ratio .29 0.28 0.29 0.28 0.28 0.28 0.28 .28
19| Bad Debts to Accounts Receivable Ratio - - - - - - - -

20 | Current Liabllity Ratio 0.91 0.90 0.91 0.80 0.90 (.88 0.90 0.88

21 | Total Debts to Total Assets Ratio 0.07 0.08 0.07 0.08 0.07 0.07 0.07 0.07

22 | Debtors Turnover Ratio - - - -

£3 | Iinventary Turnover Ratio 031 0.16 0.31 0.16 0.33 .19 0.33 .19

24 | Operating Margin (%) 13.63% 19.47% 21.86% 18.18% 12.42% 17.79% 19.91% 15.30%

25 Met Profit Margin (%) 6.95% 9.33% 11.14% 3.82% 6.26% 8.86% 9.93% 3.27%

Notes :

1)  The Audited Standalone and Consolidated Financial Results for the Quarter and Financial year ended on 31st March, 2026 have been reviewed by the Audit Commitiee
in its meeting held on 26th May 2026, and approved by the Board of Directors in their meeting held on 27th May, 2026.

2) The above results are an extract of the detailed format of the Financial Results for Quarter and Financial year ended on 31st March, 2026 filed with stock exchanges
pursuant to Regulation 33 & 52 of the Securnties and Exchange Board of India (Listing Obligations and Disclosure requiraments) Regulations, 2015. The full format of
both these resulls, standalone and consolidated, are available on the stock exchange website(s) NSE www.nseindia.com, BSE www.bseindia.com and on Company’s
website www.ashianahousing.com

3) Al the line items referred in Regulation 52(4) and 54(3) of the Securities and Exchange Board of India (Listing and Other Disclosure Requirements) Regulations, 2015,
the pertinent disclosures have been reproduced here.

4) These resulls have been prepared in accordance with IND AS as per prescribed under Companies Acl, 2013,

*  The requirement for creating Debenture Redemption Reserve is not applicable on the company as per MCA notification number G.S5.R. 574 {E) dated 16th August 2018,
Further, maintenance of Capital Redemption Reserve is nol applicable on the company for the quarter and year ended on 315t March 2026
The Company has nol issued any preferance shares
For and on Behalf of the Board
Ashiana Housing Limited
Sd/-
Place : New Delhi Varun E‘.upta
Date : 27th May, 2026 (Wholetime Director)

epaper.financ:ialexpress.cnn‘. .

TCS ties up with Mistral to
expand enterpnse Alpush

PRESS TRUST OF INDIA
New Delhi, May 28

INDIAN IT MAJOR Tata Con-
sultancy Services has part-
nered with French artificial
intelligence firm Mistral to
provide frontier grade Al solu-
tion, Mistral Forge, for enter-
prises across the world, the
company said on Thursday.

With this, TCS claims to
have become the first global
system integrator that will
leverage Mistral Forge to build
custom Al models for enter-
prises.

“Tata Consultancy Services
(TCS)...announced alandmark
strategic partnership with
Mistral, one of world’s leading
Al companies.

“As part of this collabora-
tion, TCS has become the first
global systems integrator part-
ner for Mistral Forge, Mistral’s
advanced system for enter-
prises to build frontier-grade
Al models grounded in their
proprietary enterprise knowl-
edge and domain-specific
data,’theIT firm saidin a state-
ment.

As part of this strategic col-
laboration, TCS will leverage
Mistral Forge to build custom
Al models for enterprises
which will help customers
deploy their data and enter-
prise context to improve deci-
sion outcomes.

“TCS’ global scale and con-
textual industry knowledge
make them anideal partner for
Mistral. Together, we are
enabling enterprises world-
wide to move from experimen-

tation to AI deployment with
systems thatare open, produc-
tion-ready and aligned with
theirstrategicand operational
requirements,” Mistral Chief
Executive  Officer and
Co-Founder Arthur Mensch,
said.

The partnership will ini-
tially focus on sectors like
banking,financial servicesand
insurance (BFSI),manufactur-
ing, healthcare,and the public
sector, where trusted Al adop-
tion is becoming increasingly
critical, the statement said.

“Together with Mistral, we
will solve for specific industry
challenges,regulatoryrequire-
ments,and sovereign needs for
our enterprise customers,” TCS
Chief Executive Officer & Man-
aging Director K Krithivasan
said. Following this collabora-
tion, TCS said it will also estab-
lish a dedicated centre of excel-
lence for Mistral to drive joint
innovation, build industry-
specific solutions,support pro-
ject delivery, and accelerate
client value through early
access to Mistral’s beta
models.

Dish TV bets on OTT
amid subscriber slide

NARAYANAN YV
Chennai, May 28

DIRECT-TO-HOME  (DTH)
satellite television provider
Dish TV is betting on OTT
aggregation, connected smart
TVsand hybrid entertainment
services to diversifybeyond its
traditional DTH business as it
grappleswithasteepdeclinein
subscribers.

The company recently
launched ‘VZY’, a connected
entertainment ecosystem that
combines 24 OTTappsandlive
television channels on asingle
platform.It has also expanded
into a hardware-led strategy

~with the launch of VZY-

branded connected smart TVs.

“We are focused on bring-
ing back TV culture. These
smart TVswill comewith built-
in subscriptions to the VZY
OTT app, linear TV and DTH
services,” Manoj Dobhal, CEO
and executive director of Dish
TV, told FE.

The DTH business, includ-
ing subscription, marketing
and advertising income, still
contributesto 90-95% of Dish
TV’srevenue. However, Dobhal
said the company expects the
share of non-DTH and con-

ACTION PLAN

m Firm recently launched

VZY, a connected
entertainment system

B It combines 24 OTT apps
and live TV channels
on a single platform

m DTH business still
contributes to 90-95%
of Dish TV's revenue

nected entertainment busi-
nesses torise over time.

“With the kind of innova-
tion we are trying to bring in,
the share of non-DTH busi-
nesseswill onlyincrease,while
we also try to sustain our DTH
base,” he said.

The company reported
100 croreinrevenue from its
smart TVbusiness.

The push towards smart

TVs and OTT aggregation
comes as Dish TV’s core sub-
scription business remains
under pressure. Subscription
revenue fell more than 35%
year-on-year to X886 crore in
FY26 due to intense competi-
tion from OTT platforms,
changing viewing habits and
inflationary pressures.

To revive its DTH sub-
scriber base, the firm last week
rolled out regional language-
led channel packs for all four
south Indian languages, start-
ingat 3149 per month.

India’s television consump-
tion marketis divided into four
layers — free-to-air (FTA)
households, linear television
consumers using cable or DTH
services, and hybrid or cord-
cutting users consuming con-
tent primarily through smart
TVsand OTT platforms.

“Wehavea product offering
for each layer of the pyramid,”’
Dobhal added.

In March, Dish TV
approached the Kerala High
Court seeking what it
described as equal regulatory
treatment between Prasar
Bharati’s DD Free Dish plat-
form and private DTH opera-
tors.

Telecom wars return as
VodaIdea calls out Airtel

“INDIA’S DIGITAL GROWTH
has been built on the founda-
tion of affordable and connec-
tivity for all. At Vi, we strongly
believe that every customer
deserves a fair and consistent
network experience. Offering
preferential speeds or services
based on user profile, raises
questions around equity and
principles of an equal digital
said Avneesh
Khosla, chief marketing offi-
cer,Vodafone Idea.

“For India to continue its
digital growth, even as the
technology advances, it is
important for innovation and
monetisation models to keep
the interests of all customers
paramount, be transparent
and most of all remain inclu-
sive,”he added.

Airtel has defended the
offering, arguing that it
remains compliant with net
neutrality norms because it
does not involve preferential
treatment of websites orappli-
cations and is based on net-
work management capabili-
ties enabled by standalone 5G
architecture.

The company has also
argued before authorities that
its network has sufficient
spare capacity to ensure that
prepaid users are not
impacted.

The launch has, however,
triggered divisions within the
telecom industry and revived
debates around equal internet
access that had largely sub-
sided after the Telecom Regu-
latory Authority of India’s
2016 rules prohibiting dis-

ecosystem,”

New Delhi

——— :Iﬁ\-=.—__

criminatory tariffs for data ser-
vices. The current dispute dif-
fers from earlier battles around
Free Basics and Airtel Zero
because the issue now is not
differential access to specific
content but differentiated
quality of internet experience
enabled through networkslic-
ing technology.

While Reliance Jio has also
opposed Airtel’smove,ithasso
far avoided publicly targeting
the company.

In submissions to the Par-
liamentary Standing Commit-
tee on Communications and
Information = Technology,
which sought responses from
operators following Airtel’s
launch, Jio argued that net-
work slicing itself is permissi-
ble under the existing regula-
tory framework but said
preferential treatment within
subscriber categories should
require transparent and tech-
nicallyjustified safeguards.

Vodafone Idea, however,
appears to have adopted a
more direct approach both
publicly and in its submis-

sions, where sources said it
described such services as dis-
criminatory in nature.

People aware of the matter
said some form of regulatory
intervention or clarification is
now expected as the govern-
mentand policymakers exam-
ine whether existing net neu-
trality rules adequately
address consumer-facing slic-
ing-based services in the 5G
era.

For Vi, the campaign also
serves a broader strategic pur-
pose. The company recently
received AGR-related relief
measures from the govern-
ment, approved a fresh
34,730-crore fundraise from
an Aditya Birla Group entity,
and expanded 5G services to
more than 80 cities.

Against that backdrop, the
campaign appears designed
not only to challenge Airtel’s
product strategy, but also to
signal that Vodafone Idea
intends tore-enterthe telecom
battle more aggressively after
years spent focused primarily
on survival.
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317 =lfs = (so/- TRl Afefb) STATEMENT OF STANDALONE AND CONSOLIDATED AUDITED FINANCIAL RESULTS
T 220 2022 2080 FOR THE QUARTER AND FINANCIAL YEAR ENDED ON 31ST MARCH, 2026
R 3
mﬁ‘” : 230 s 20.89 (INR in Lakhs except EPS)
S, %‘W Rl G ([R5 safertamm s 7 REPIRGTTN) (@SETT, 205¢ -9 ([FETIR 00 Sl 5% STANDALONE CONSOLIDATED
GHECE (77 1 03 T, 2038 ST 7Y 0T R ﬁ%ﬁﬁ@ I Ferwcad [Aifee wasid i | onfs . Quarter Quarter Year Year Quarter Quarter Year Year
(ﬂsa Was‘ " o m\mm| e GG STIAILS  (www.bseindia.com) @R (RN eTHAAIZE :I' Particulars ended ended ended ended ended ended ended ended
www.acknitindia.com 0.
N i e SRS @ A U S— s 31.03._2026 31.03._2025 31.03._2026 31.03..2025 31.03..2026 31.03..2025 31.03..2026 31.03..2025
10 Tl b 5 ] il g T S (Audited) (Audited) (Audited) (Audited) (Audited) (Audited) (Audited) (Audited)
©. bEfe CRITHE e RRmaa At Aepn=il 19 o0 7[{a8] GRITE RIS iiage 3 frriefes =
TR 1| Total Income From Operations 31,259 21,166 1,10,958 48,206 33,518 22,948 1,18,743 55,745
8. wifds W aR ﬂﬁﬁ?ﬁ W ;a@ﬂ ﬁﬁr‘w zﬁ%—lca? mt‘m BT GIHIG STAAIZG (www.bseindia.com) &<} 2| Net Profit/(Loss) For The Period (Before Tax,
(AT SIS (hitps://www.acknitindia.com/ b fon)-¢ “AeRT M| ) Exceptional And /Or Extraordinary Items) 2,966 2,667 16,510 3,352 2,870 2,629 15,896 3,119
STAF (IATER AT 3 | Net Profit/(Loss) For The Period Before Tax
&zl e (After Exceptional And /Or Extraordinary Items) 2,966 2,667 16,510 2,852 2,870 2,629 15,896 2,619
7 eTrel ﬂmﬂgﬁ?w 4 | Net Profit/(Loss) For The Period After Tax
OifAd: 29.0€.30%0 DIN : 00128999 (After Exceptional And /Or Extraordinary Items) 2,173 1,974 12,362 1,843 2,098 2,034 11,789 1,824
5 | Total Comprehensive Income For The Period
[Comprising Profit / (Loss) For The Period
W ﬁmm %ﬁm (After Tax) And Other Comprehensive Income
CIN : L10400WB:1907PLC001722 (After Tax)] 2,256 2,018 12,565 1,875 2,210 2,085 12,056 1,886
cafer wife : sa, 79 25, «ero 1900030 6 | Equity Share Capital 2,010 2,010 2,010 2,010 2,010 2,010 2,010 2,010
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S T T e o o () sece | seos | sson | s | evsa 11 | Debt Equity Ratio 0.35 0.34 0.35 0.34 0.36 0.34 0.36 0.34
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©. & TN G 6 e/ (Ffe) 13 | Debenture Redemption Reserve/ Capital
(33 54, oz vt 7<) ©e.38 D) .98 ce.ayr 8.0 Redemption Reserve* 37 37 37 37 37 37 37 37
8. I IR O AT T folb e/ (FF) 14 | Debt Service Coverage Ratio 0.78 1.33 2.04 1.16 0.76 1.31 1.99 1.13
- (@1 oo “ﬂm;ﬂf’:mﬁw) 02 8. 848 | 83d | svaa 15 | Interest Service Coverage Ratio 3.29 2.83 3.13 1.48 3.22 2.81 3.05 1.44
(T AT O T 71T () K 16 | Security Cover available 3.92 4.01 3.92 4.01 4.1 4.21 4.1 4.21
 ATTS! ST VI NG A 5ifoe) V.Y 8.¢5 8.48 83.Us Sb.54 17 | Current Ratio 1.33 1.37 1.33 1.37 1.33 1.37 1.33 1.37
v, ifFeenfae 330 o seTe 18 | Long Term Debt to Working Capital Ratio 0.29 0.28 0.29 0.28 0.28 0.28 0.28 0.28
e el elfefl so Bt ©3.8 93.8% 93.8% ©3.8 ©3.8 19 | Bad Debts to Accounts Receivable Ratio - - - - - - - -
. O ;Tﬁa Eer - - T | %8onv | %8 20 | Current Liability Ratio 0.91 0.90 0.91 0.90 0.90 0.88 0.90 0.88
8 (a{) W%TW?TQ g'ngg . 21 | Total Debts to Total Assets Ratio 0.07 0.08 0.07 0.08 0.07 0.07 0.07 0.07
I 2 (B (RIS ) bLER* S.80% s.as * 39,60 v.00 22 | Debtors Turnover Ratio - - - - - - - -
(%) SRl WPl SICel 3R AT 23 | Inventory Turnover Ratio 0.31 0.16 0.31 0.16 0.33 0.19 0.33 0.19
*: * * *
— 2o 2Ptet (Bre) (-IRPIpo ) LA 2807 | >0 20 .00 24 | Operating Margin (%) 13.63% 19.47% | 21.86% 18.18% 12.42% | 17.79% | 19.91% | 15.30%
8 T H 0, 0, 0, 0, 0, 0, 0, 0, 0,
s, oo RSfre Tt 55 RIS w6 o1 R @R RAETS S (7, 3030 I o 25| Net Profit Margin (%) 6.95% 9.33% 11.14% 3.82% 6.26% 8.86% 9.93% 3.27%
~AfRBrETI 2w e e ster ot iefte 2z | Notes :
3. 93 36, 2030 ST TG CaF ‘L‘l‘?ﬁ TR j ARFETTR RS iRfeE (s eafervomp st feotsrer 1) The Audited Standalone and Consolidated Financial Results for the Quarter and Financial year ended on 31st March, 2026 have been reviewed by the Audit Committee
TRCTRTTGT) (ST, 205 ¢ (YT -9 (MUTeMT 0o SPRTe FRHfRs e q=l Fwre ezl in its meeting held on 26th May 2026, and approved by the Board of Directors in their meeting held on 27th May, 2026.
o i S, 203 (“OER")-7 A 3o -7 A fEfifs ey HeAr S Hrere (17w aen”) % 2) The above results are an extract of the detailed format of the Financial Results for Quarter and Financial year ended on 31st March, 2026 filed with stock exchanges
weE e R e Rftaes el (o RghS @ sAfCer Mo S @2 S e aee Sl 2R | pursuant to Regulation 33 & 52 of the Securities and Exchange Board of India (Listing Obligations and Disclosure requirements) Regulations, 2015. The full format of
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R9NS / T 4 2R The C h ti d f h
b, ©3 6, 203 SIfFC I (qIf @3k qerad T 93 Hferes $r=eiiEs (URL: www.cse-india.com) @3% © Fompany as nOtssued any preference shares.
(=N STEaEs (URL: www.neelachal.co.in) -4 $#{efd FCA0Z | For and on Behalf of the Board
S I CE:&. % :_QJWS' Ashiana Housing Limited
| ) Sd/-
/- .
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'Full-scale demand

® DHEERAJ HINDUJA, CHAIRMAN, ASHOK LEYLAND

for hydrogen

vehicles at least 5-6 years away’

Ashok Leyland posted its highest |

fourth-quarter and full-year
revenue, net profit and Ebitda in
FY26.Chairman Dheeraj
Hinduja fells NarayananV that
the recent fuel price hike and
ongoing geopolitical tensions
areunlikely toimpact domestic
andinternational
commercial vehicle (CV)
demandwhile also
sharing the company’s
plans for battery pack
manufacturing and
alternative fuels.
Excerpts:

What contributed to record
performancein FY26?

Ashok Leyland recorded its
highest-ever CVvolumesin
FY26,which were 13% higher
than the previousyearand
129% above the earlier peak
seenin FY19.0Our domestic
medium and heavy
commercial vehicles (MHCV)
truck volumes rose 15% to
1,05,905 units.In the
domestic bus market,we
continued to maintain
leadership.Our export volumes
also grew 199%year-on-yearto
18,082 units,while domestic
light commercial vehicle (LCV)
sales achieved record volumes
of 74,322 units.In addition,
our non-CVbusinesses such as
aftermarket,enginesand
defence also posted healthy
growth.The company ended
the financial yearwith a strong

cash position, net of dividend,
CapExand investmentsin
subsidiaries. This was also our
13th consecutive quarter of
double-digit Ebitda margins.
The domestic commercial
vehicle industryalso grewin
double digits,driven by strong
consumption demand.

Can domestic

demand sustain

despite the fuel price
hikes?

So far,there hasbeen

around a7 hikeandweare
still seeing very strong demand
on the ground. This could have
some impact on the GST rate
cut-led demand and the
replacement demand that
happened earlier.At the same
time, ongoing activityin
construction, mining and
infrastructure continues to
provide momentum to our
sector.The 10% GSTrate
reduction improved customer
and operator profitability toa
large extent. Because of that,
operators are nowable to
withstand evena 4-5
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increase in diesel prices.We do
not think thiswill affect
operator profitabilityina
significant way.

How has the West Asia
conflictimpacted your
operations?

Operationsat our Ras Al
Khaimah facility in the UAE
had a slight slowdown for
about three to fourweeks, but
activity has picked up once
againand productionis

| moving tohigherlevels.

International markets may
continue to see some
uncertainty,but things appear
tobe settling down. Our core
international markets remain
the GCC,Africaand SAARC
regions,whilewearealso
increasingly entering ASEAN
markets.We dealt with even
more severe supply-chain
disruptions during Covid and
learned how to cope with such
situations. Sowe remain
optimistic,while staying agile
enough torespond to changes
in the global environment.

Switch Mobility has turned
profitablein FY26.Whatis
theroad ahead?

Switch India recorded
238% growthine-bus
volumes in FY26 and ended
theyearas the marketleaderin
the e-bus segment. Switch has

| several new products under

developmentand during
this financial yearitself,
several new bus models
and lighter models will be
introduced.
Internationally,we
fulfilled an orderfor
Mauritiuslastyearand
have received orders from
Bhutan and Seychelles,
with potential for further
growth.Weare also seeing
rising demand from African
markets.
Soapart from growthin

| India,webelieve international

saleswill also contribute
meaningfully during the
course of this year.

What is the status of your
hydrogen-powered truck
programme?

Wealready have hydrogen
buses running in collaboration
with NTPCand we continue to
work on hydrogen vehicles.
However, if youaskabout the
demand position,in ourviewit
isstillataveryearly stage
becauseitremainsan
expensive alternative.At least
forthe next five to six years,we
donot see full-scale demand for
hydrogenvehicles.Internally,
however,weare preparing
ourselves so that whenever
customers require hydrogen
vehicles,weare ina position to
supply them.That has always
been Ashok Leyland’s policy
to fulfil customer requirements
not justin terms of vehicle
segments,butalsoin terms
of the fuel technologies
they prefer.

What is the update on your
battery pack manufacturing
plans?

We have taken a major step
with the groundbreaking fora
greenfield battery pack
manufacturing facility in
Pillaipakkam, Tamil Nadu.
Initially,it will serve our captive
requirements.

UK govt will block Mittal bid to raise stake in BT

THE BRITISH
GOVERNMENT will oppose
any attempt from billionaire
Sunil Bharti Mittal to
increase his stake in telecoms
group BT, citing the need to
maintain sovereign control
over “critical national
infrastructure”, the Financial
Times reported on Thursday,

citing people familiar with
the matter. Reuters could not
immediately verify the
report. BT, the UK
government, and Bharti did
not immediately respond to
requests for comment.
Reuters exclusively
reported last week that Bharti
Enterprises was seeking to

potentially increase its stake
in BT to just under the
threshold that would require
it to make a full takeover offer
for the British telecoms group.

A Bharti spokesman had
said the company is pleased
with its current 24.95%
shareholding and “currently
has no plans to increase its

stake”

In September, Mittal,
founder and chairman of
Bharti Enterprises, and Gopal
Vittal, vice-chairman and
managing director of Bharti
Airtel, joined the BT board as
non-independent non-
executive directors.

REUTERS

Sunil Bharti Mittal

ASHIANA HOUSING LIMITED

Ragd. Off. : 5F Everest, 46/C, Chawringhee Road, Kolkata - 700071

Head off. ; 304, Southern Park, Saket District Centre, Saket, New Delhi - 110017, Telephone number ; 011-4265 4265

Official E-mail - invastorrelations@ashianahousing.com, Website | www.ashianahousing.com

CIN : LTO109WE1286PLCO40864

STATEMENT OF STANDALONE AND CONSOLIDATED AUDITED FINANCIAL RESULTS

FOR THE QUARTER AND FINANCIAL YEAR ENDED ON 315T MARCH, 2026

o _____INRin Lakhs except EPS)
STANDALONE CONSOLIDATED
5| Particul Quarter Quarter Year Year Quarter Quarier Year Year
: aricalars endoed ended ended ended ended ended ended ended
No. 31.03.2026 31.03.2025 31.03.2026 31.03.2025 31.03.2026 31.03.2025 31.03.2026 31.03.2025
{Audited) (Audited) {Audited) {Audited) {Audited) {Audited) {Audited) [Audited)
1| Total Income From Operations 31,259 21,166 1,10.,868 48,206 33,518 22848 1.18,743 55,745
2 | Net Profit{Loss) For The Period (Before Tax,
Exceptional And (Or Extracrdinary Items) 2,966 2.667 16,510 3,352 2,870 2,629 15,896 3,119
3 | Met Profit{Loss) For The Panod Before Tax
(After Exceptional And /Or Extracrdinary Items) 2 966 2,667 16,510 2,852 2,870 2,629 15,6896 2,619
4 | Met Profit/{Loss) For The Period After Tax
(After Excaptional And /Or Extraordinary [tems) 2173 1.974 12,362 1,843 2,098 2,034 11,789 1,824
5 | Total Comprehensive Income For The Period
[Comprising Profit / {Loss) For The Pernod
[After Tax) And Other Comprehensive Incomea
(After Tax)] 2,256 2,018 12,565 1,875 2,210 2,085 12,056 1,886
6 | Equity Share Capital 2,010 2.010 2010 2,010 2,010 2,010 2,010 2,010
7 | Other Equity (excluding Revaluation Reserves,
Securities Premium Account & Capital Redemption
Reserve) 7104 B50,.051 104 60,051 69,540 59,986 B9, 540 59,986
8 | Securities Premium Account 14,359 14,359 14,3569 14,359 14,359 14,359 14,359 14,359
8 | Networth 86,210 76458 B6,510 76,458 85,047 76,392 85,947 76,392
10 | Paid up Debt Capital! Cutstanding Debt 29,365 23472 28,365 23,472 29,365 23,472 29,365 23472
11 | Debt Equity Ratio 0.3a 0.34 .35 .34 0.36 .34 .36 0.34
12 | Eamings Per Share (Of Rs. 2(- Each)-
Basic And Diluted 2.24 1.94 12.50 1.87 2.20 2.06 11.99 1.88
13 | Debenture Redemplion Reserve/ Capital
Redemplion Reserve® ar a7 37 37 37 . ¥ 37 37
14 | Debt Service Coverage Ratio 0.78 1.33 2.04 1.16 0.76 y o | 1.89 1.13
15 | Interest Service Coverage Ratio 3:29 2.83 313 1.48 3.22 2.81 3.05 1.44
16 | Secunty Cover available 3.92 4.0 3.92 4,01 41 421 4.1 4.1
17 | Currenmt Ratio 1.33 1.37 A, 1.37 1.33 1.37 1.33 1.37
18 | Long Term Debt to Working Capital Ratio 0.29 0.28 .29 0.28 0.28 0.28 0.28 0.28
19 | Bad Dabts to Accounts Receivable Ratio - - - - - - -

20 | Current Liability Ratio 0.1 0.90 0.91 0.90 0.90 0.88 0.90 0.88

21 | Total Debts to Total Assets Ratio 0.07 0.08 0.07 0.08 0.07 0.07 0.07 0.07

22 | Debtors Turnover Ratio - - - - -

23 | Inventory Turnover Ratio 031 0.16 0.3 0.16 0.33 0.18 0.33 0.19

24 | Operating Margin {%a) 13.63% 19.47% 21.86% 18.18% 12.42% 17.79% 19.91% 15.30%

25 | Nat Profit Margin (%) 6.95% 89.33% 11.14% 3.82% 6.26% 8.86% 8.93% 3.27%

Motes :

1} The Audited Standalone and Consolidaled Financial Results for the Quarer and Financial year endad on 315t March, 2026 have been reviewad by the Audit Commiltes
ir its meeting held on 26th May 2026, and approved by the Board of Directors in their meeting held on 27th May, 2026.

2} The above resuliz are an exitract of the detailed format of the Financial Results for Quarter and Financial year ended on 315t March, 2026 filed with stock exchanges
pursuant to Regulation 33 & 52 of tha Securities and Exchange Board of India (Listing Obligations and Disclosure requiremeants) Ragulations, 2015. Thea full format of
both these results, standalone and consolidated, are available on the stock exchange websitels) NSE www.nseindia.com, BZE www.bseindia.com and on Company's
website www.ashianahousing.com

3} All the line items referrad in Regulation 52{4) and 54(3) of the Securities and Exchange Board of India (Listing and Other Disclosura Requirements) Reqgulations, 2015,
the perdinent disclosures have been reproduced here.

4} These results have been prepared in accordance with IND AS as per prescribed under Companies Act, 2013

®  The raquirement for creating Debenture Redemption Reserve is not applicable on the company as per MCA notification number G.5.R. 574 (E) dated 16th August 2019,
Further, maintenance of Capital REedemplion Eeserve is not applicable on the company for the guarter and vear ended on 31st March 2026.
The Company has not issued any preference shares.
For and on Behalf of the Board
Ashiana Housing Limited
Sdi-
Place : New Delhi Varun Gupta
Date : 27th May, 2026 (Wholetime Director)
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TCS ties upwith Mistral to
expand enterprise Al push

PRESS TRUST OF INDIA
New Delhi, May 28

INDIAN IT MAJOR Tata Con-
sultancy Services has part-
nered with French artificial
intelligence firm Mistral to
provide frontier grade Al solu-
tion, Mistral Forge, for enter-
prises across the world, the
company said on Thursday.

With this, TCS claims to
have become the first global
system integrator that will
leverage Mistral Forge to build
custom AI models for enter-
prises.

“Tata Consultancy Services
(TCS)...announced alandmark
strategic partnership with
Mistral, one of world’s leading
Al companies.

“As part of this collabora-
tion, TCS has become the first
global systems integrator part-
ner for Mistral Forge, Mistral’s
advanced system for enter-
prises to build frontier-grade
Al models grounded in their
proprietary enterprise knowl-
edge and domain-specific
data,”theIT firm saidina state-
ment.
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As part of this strategic col-
laboration, TCS will leverage
Mistral Forge to build custom
Al models for enterprises
which will help customers
deploy their data and enter-
prise context to improve deci-
sion outcomes.

“TCS’ global scale and con-
textual industry knowledge
make them anideal partner for
Mistral. Together, we are
enabling enterprises world-
wide to move from experimen-

tation to Al deployment with
systems thatare open, produc-
tion-ready and aligned with
their strategicand operational
requirements,” Mistral Chief
Executive  Officer and
Co-Founder Arthur Mensch,
said.

The partnership will ini-
tially focus on sectors like
banking, financial servicesand
insurance (BFSI),manufactur-
ing, healthcare, and the public
sector, where trusted Al adop-
tion is becoming increasingly
critical, the statement said.

“Together with Mistral, we
will solve for specific industry
challenges, regulatoryrequire-
ments,and sovereign needs for
our enterprise customers,” TCS
Chief Executive Officer & Man-
aging Director K Krithivasan
said. Following this collabora-
tion, TCS said it will also estab-
lishadedicated centre of excel-
lence for Mistral to drive joint
innovation, build industry-
specificsolutions,support pro-
ject delivery, and accelerate
client value through early
access to Mistral’s beta
models.

Dish TV bets on OTT
amid subscriber slide

NARAYANAN YV
Chennai, May 28

DIRECT-TO-HOME  (DTH)
satellite television provider
Dish TV is betting on OTT
aggregation, connected smart
TVsand hybrid entertainment
services to diversify beyond its
traditional DTH business as it
grappleswithasteep declinein
subscribers.

The company recently
launched ‘VZY’, a connected
entertainment ecosystem that
combines 24 OTTappsandlive
television channels onasingle
platform. It has also expanded
into a hardware-led strategy

_ with the launch of VZY-

branded connected smart TVs.

“We are focused on bring-
ing back TV culture. These
smart TVswill comewith built-
in subscriptions to the VZY
OTT app, linear TV and DTH
services,” Manoj Dobhal, CEO
and executive director of Dish
TV, told FE.

The DTH business, includ-
ing subscription, marketing
and advertising income, still
contributes to 90-95% of Dish
TV’srevenue. However, Dobhal
said the company expects the
share of non-DTH and con-

ACTION PLAN

M Firm recently launched
VZY, a connected
entertainment system

m It combines 24 OTT apps
and live TV channels
on a single platform

m DTH business still
contributes to 90-95%
of Dish TV's revenue

nected entertainment busi-
nesses to rise over time.

“With the kind of innova-
tion we are trying to bring in,
the share of non-DTH busi-
nesseswill onlyincrease,while
we also try to sustain our DTH
base,”he said.

The company reported
%100 croreinrevenue fromits
smart TVbusiness.

The push towards smart

TVs and OTT aggregation
comes as Dish TV’s core sub-
scription business remains
under pressure. Subscription
revenue fell more than 35%
year-on-year to X886 crore in
FY26 due to intense competi-
tion from OTT platforms,
changing viewing habits and
inflationary pressures.

To revive its DTH sub-
scriber base, the firm last week
rolled out regional language-
led channel packs for all four
south Indian languages, start-
ingat X149 per month.

India’s television consump-
tion market is divided into four
layers — free-to-air (FTA)
households, linear television
consumers using cable or DTH
services, and hybrid or cord-
cutting users consuming con-
tent primarily through smart
TVsand OTT platforms.

“Wehavea product offering
for each layer of the pyramid,”
Dobhal added.

In March, Dish TV
approached the Kerala High
Court seeking what it
described as equal regulatory
treatment between Prasar
Bharati’s DD Free Dish plat-
form and private DTH opera-
tors.

_ | FROM THE FRONT PAGE |
Telecom wars return as
Voda Idea calls out Airtel

“INDIA’S DIGITAL GROWTH
has been built on the founda-
tion of affordable and connec-
tivity for all. At Vi, we strongly
believe that every customer
deserves a fair and consistent
network experience. Offering
preferential speeds or services
based on user profile, raises
questions around equity and
principles of an equal digital
ecosystem,” said Avneesh
Khosla, chief marketing offi-
cer,Vodafone Idea.

“For India to continue its
digital growth, even as the
technology advances, it is
important for innovation and
monetisation models to keep
the interests of all customers
paramount, be transparent
and most of all remain inclu-
sive,”he added.

Airtel has defended the
offering, arguing that it
remains compliant with net
neutrality norms because it
does not involve preferential
treatment of websites orappli-
cations and is based on net-
work management capabili-
ties enabled by standalone 5G
architecture.

The company has also
argued before authorities that
its network has sufficient
spare capacity to ensure that
prepaid wusers are not
impacted.

The launch has, however,
triggered divisions within the
telecom industry and revived
debates around equal internet
access that had largely sub-
sided after the Telecom Regu-
latory Authority of India’s
2016 rules prohibiting dis-

criminatory tariffs for data ser-
vices. The current dispute dif-
fers from earlierbattlesaround
Free Basics and Airtel Zero
because the issue now is not
differential access to specific
content but differentiated
quality of internet experience
enabled through networkslic-
ing technology.

While Reliance Jio has also
opposed Airtel’s move, it has so
far avoided publicly targeting
the company.

In submissions to the Par-
liamentary Standing Commit-
tee on Communications and
Information  Technology,
which sought responses from
operators following Airtel’s
launch, Jio argued that net-
work slicing itself is permissi-
ble under the existing regula-
tory framework but said
preferential treatment within
subscriber categories should
require transparent and tech-
nically justified safeguards.

Vodafone Idea, however,
appears to have adopted a
more direct approach both
publicly and in its submis-

e ©

sions, where sources said it
described such services as dis-
criminatory in nature.

People aware of the matter
said some form of regulatory
intervention or clarification is
now expected as the govern-
mentand policymakers exam-
ine whether existing net neu-
trality rules adequately
address consumer-facing slic-
ing-based services in the 5G
era.

For Vi, the campaign also
serves a broader strategic pur-
pose. The company recently
received AGR-related relief
measures from the govern-
ment, approved a fresh
%4,730-crore fundraise from
an Aditya Birla Group entity,
and expanded 5G services to
more than 80 cities.

Against that backdrop, the
campaign appears designed
not only to challenge Airtel’s
product strategy, but also to
signal that Vodafone Idea
intends tore-enterthe telecom
battle more aggressively after
years spent focused primarily
on survival.

Ahmedabad
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'Full-scale demand

® DHEERAJ HINDUJA, CHAIRMAN, ASHOK LEYLAND

for hydrogen

vehicles at least 5-6 years away’

Ashok Leyland posted its highest
fourth-quarter and full-year
revenue, net profit and Ebitda in
FY26.Chairman Dheeraj
Hinduja fells Narayanan'V that
therecent fuel price hike and
ongoing geopolitical tensions
areunlikely to impact domestic
and international
commercialvehicle (CV)
demand while also
sharing the company’s
plans forbattery pack
manufacturing and
alternative fuels.
Excerpts:

What contributed to record
performancein FY26?

Ashok Leyland recorded its
highest-ever CVvolumesin
FY26,whichwere 13% higher
than the previousyearand
129% above the earlier peak
seenin FY19.0ur domestic
medium and heavy
commercial vehicles (MHCV)
truckvolumesrose 15% to
1,05,905 units.In the
domestic bus market,we
continued to maintain
leadership.Our export volumes
also grew 19% year-on-year to
18,082 units,while domestic
light commercial vehicle (LCV)
sales achieved record volumes
of 74,322 units.In addition,
our non-CVbusinesses such as
aftermarket,enginesand
defence also posted healthy
growth.The company ended
the financial yearwith a strong

THE BRITISH
GOVERNMENT will oppose
any attempt from billionaire
Sunil Bharti Mittal to
increase his stake in telecoms
group BT, citing the need to
maintain sovereign control
over “critical national
infrastructure”, the Financial
Times reported on Thursday,

cash position,net of dividend,
CapExand investmentsin
subsidiaries.This was also our

increasein diesel prices.We do
not think this will affect
operator profitabilityina

13th consecutive quarter of significant way.
double-digit Ebitda margins.
The domestic commercial How has the West Asia
vehicle industryalso grewin conflictimpacted your
double digits,drivenbystrong | operations?
consumption demand. Operationsat our RasAl
Khaimah facilityin the UAE
Can domestic had a slight slowdown for
‘ demand sustain about three to fourweeks, but
despite the fuel price activity has picked up once
hikes? againand productionis
So far,there has been

around a7 hikeandweare
still seeing very strong demand
on the ground. This could have
some impact onthe GSTrate
cut-led demand and the
replacement demand that
happened earlier.At the same
time, ongoing activity in
construction, miningand
infrastructure continues to
provide momentum to our
sector.The 10% GSTrate
reduction improved customer
and operator profitabilitytoa
large extent.Because of that,
operators are nowable to
withstand evena 34-5

HYDROGEN
VEHICLES, IN
OURVIEW,
ARE STILLAT
AVERY EARLY
STAGE

citing people familiar with
the matter. Reuters could not
immediately verify the
report. BT, the UK
government,and Bharti did
not immediately respond to
requests for comment.
Reuters exclusively
reported last week that Bharti
Enterprises was seeking to

moving to higherlevels. India,we believe international
International markets may saleswill also contribute
continue to see some meaningfully during the
uncertainty,but thingsappear | course of thisyear.

tobe settling down.Our core

international marketsremain | Whatisthestatusofyour
the GCC,Africaand SAARC hydrogen-powered truck
regions,whilewearealso programme?

increasingly entering ASEAN Wealready have hydrogen

markets.We dealt with even
more severe supply-chain
disruptions during Covid and
learned how to cope with such
situations.Sowe remain
optimistic,while staying agile
enough torespond to changes
in the global environment.

Switch Mobility has turned
profitablein FY26.Whatis
theroad ahead?

Switch India recorded
238% growthine-bus
volumesin FY26 and ended
theyearas the marketleaderin
the e-bus segment. Switch has
several new products under
developmentand during

markets.
Soapart from growthin

UK govt will block Mittal bid to raise stake in BT

potentially increase its stake
in BT to just under the
threshold that would require
it to make a full takeover offer
for the British telecoms group.

A Bharti spokesman had
said the company is pleased
with its current 24.95%
shareholding and “currently
has no plans to increase its

stake”

In September, Mittal,
founder and chairman of
Bharti Enterprises, and Gopal
Vittal, vice-chairman and
managing director of Bharti
Airtel, joined the BT board as
non-independent non-
executive directors.

REUTERS

buses running in collaboration
with NTPC and we continue to
work on hydrogen vehicles.
However,ifyouaskabout the
demand position,in ourviewit
isstillatavery early stage
becauseitremainsan
expensive alternative.At least
forthe next five to six years,we
donot see full-scale demand for
hydrogen vehicles.Internally,
however,we are preparing
ourselves so that whenever
customers require hydrogen
vehicles,weareina position to
supply them.That has always
been Ashok Leyland’s policy

to fulfil customer requirements
notjustintermsofvehicle

this financial year itself, segments,butalsoin terms
several new bus models of the fuel technologies
andlightermodelswillbe | theyprefer.

introduced.

Internationally,we What is the update on your
fulfilled an orderfor battery pack manufacturing
Mauritiuslastyearand plans?

have received orders from We have taken a major step
Bhutan and Seychelles, with the groundbreaking fora
with potential for further greenfield battery pack
growth.Weare also seeing manufacturing facility in
risingdemand fromAfrican | Pillaipakkam,Tamil Nadu.

Initially,it will serve our captive

| requirements.

Sunil Bharti Mittal

ASHIANA HOUSING LIMITED

Regd. Off. | 5F Everest, 46/C, Chowringhee Road, Kolkata - 700071

Head off, | 304, Southern Park, Sakel Dislrict Cenlre, Sakel, New Delhi - 110017, Telephone number | D11-4265 4265

Official E-mail : investorrelations@ashianahousing.com, Website | www ashianahousing.com

CIN : L70109WB 1986 PLCO40864

STATEMENT OF STANDALONE AND CONSOLIDATED AUDITED FINANCIAL RESULTS

FOR THE QUARTER AND FINANCIAL YEAR ENDED ON 315T MARCH, 2026

(INR in Lakhs except EPS)
STANDALONE CONSOLIDATED
3 Quarter Quarter Yaar Year Cuarter Quarier Year Yaar
Si. Particulars ended ended ended ended ended ended ended ended
No. 31.03.2026 31.03.2025 31.03.2026 31.03.2025 31.03.2026 31.03.2025 31.03.2026 | 31.03.2025
{Audited) (Audited) {Audited) {(Audited) {Audited) {Audited) {Audited) (Audited)
1 | Total Income From Operations 31.258 21,166 1,10,958 48,206 32,518 22,948 1,18,743 55,745
2 | MNet Profit(Loss) For The Period (Before Tax,
Exceptional And /Or Extraordinary items) 2,966 2 667 16,510 3.352 2 B70 2629 15,896 3.119
3 | Net Profit/{Loss) For The Period Before Tax
(After Exceptional And /Or Extraordinary Items) 2,966 2,667 16.510 2,852 2,870 2,628 15,896 2,619
4 | Met Profit{Loss) For The Period After Tax
| (After Exceptional And /Or Extraordinary Items) 2173 1,974 12,362 1.643 2,098 2,034 11,789 1.624
5 | Total Comprehensive Income For The Period
| [Comprising Profit / (Loss) For The Period
(After Tax) And Other Comprehensive Income
{After Tax)] 2,256 2,018 12,565 1.875 2,210 2,085 12,056 1.886
6 | Equity Share Capital 2010 2,010 2.010 2.010 2,010 2,010 2010 2010
7 | Other Equity (excluding Revaluation Reserves,
- Securities Pramium Account & Capital Redemption
Resarva) 70,104 60,051 70,104 60.051 64,540 59.986 69,540 09,986
8| Securities Premium Account 14,359 14,359 14,359 14.359 14,359 14,359 14,359 14,359
9 | Networth 86,510 76,458 86,510 76,458 85,847 76,392 85,947 76,392
16 | Paid up Debt Capital/ Outstanding Debt 29,365 23472 29,365 23472 29,365 23.472 29 365 23472
11 | Dabt Equity Ratia 0.35 0.34 .35 0.34 0.36 (.34 0.36 0.34
12 | Earnings Per Share (Of Rs. 2/- Each})-
Basic And Diluted 2.24 1.99 12.50 1.87 2.20 2.06 11.98 1.88
13 | Debenture Redemption Reserve/ Capital
| Redemption Reserva® 37 ar 37 37 37 37 3T 37
14 | Debt Service Coverage Ratio 0.78 1.33 2.04 1.16 0.76 1.31 1.99 1.13
15 | Interest Service Coverage Ratio 3.29 2.83 313 1.48 3.22 2.81 3.05 1.44
16 j Security Cover available 3.92 4.01 3.92 4.01 411 4 21 4.1 4.1
1?1' Current Ratio 1.33 =T 1.33 1.37 1.33 1.37 1.33 1.37
18 | Long Term Debt to Working Capital Ratio .29 0.28 0.29 0.28 0.28 0.28 0.28 .28
19 | Bad Debts to Accounts Receivable Ratio - - - - - - - -

20 | Current Liabllity Ratio 0.91 0.90 0.91 0.80 0.90 0.88 0.90 0.88

21 | Total Debts to Total Assets Ratio 0.07 0.08 0.07 0.08 0.07 0.07 0.07 0.07

22 | Debtors Turnover Ratio - - - -

£3 | Iinventory Turnover Ratio 0,31 0.16 0.31 0.16 0.33 19 0.33 0.19

24 | Operating Margin (%) 13.63% 19.47% 21.86% 18.18% 12.42% 17.79% 19.91% 15.30%

25 Met Profit Margin (%) 6.95% 8.33% 11.14% 3.82% 6.26% 8.86% 9.93% 3.27%

MNotes :

1)  The Audited Standalone and Consolidated Financial Results for the Quarter and Financial year ended on 31st March, 2026 have been reviewed by the Audit Commitiee
in its meeting held on 26th May 2026, and approved by the Board of Directors in their maeting held on 27th May, 2026.

2) The above results are an extract of the detailed format of the Financial Results for Quarter and Financial year ended on 31st March, 2026 filed with stock exchanges
pursuant to Regulation 33 & 52 of the Secunties and Exchange Board of India (Listing Obligations and Disclosure requiraments) Regulations, 2015. The full format of
both these resulls, standalone and consolidated, are available on the stock exchange website(s) NSE www.nseindia.com, B5E www.bseindia.com and on Company's
website www.ashianahousing.com

3) Al the line items referred in Regulation 52(4) and 54(3) of the Securities and Exchange Board of India (Listing and Other Disclosure Requirements) Regulations, 2015,
the pertinent disclosures have been reproduced here.

4) These results have been prepared in accordance with IND AS as per prescribed under Companies Acl, 2013,

*  The requirement for creating Debenture Redemption Reserve is not applicable on the company as per MCA notification number G.S5.R. 574 {E) dated 16th August 2018
Further, maintenance of Capital Redemplion Reserve is nol applicable on the company for the quarter and year ended on 315t March 2026
The Company has nol issued any preferance shares
For and on Behalf of the Board
Ashiana Housing Limited
Sd/-
Place : New Delhi Varun Gupﬂ
Date : 27th May, 2026 (Wholetime Director)

epaper.finanﬂialexpresﬁ.mn'. .

TCS ties up with Mistral to
expand enterprise Al push

PRESS TRUST OF INDIA
New Delhi, May 28

INDIAN IT MAJOR Tata Con-
sultancy Services has part-
nered with French artificial
intelligence firm Mistral to
provide frontier grade Al solu-
tion, Mistral Forge, for enter-
prises across the world, the
company said on Thursday.

With this, TCS claims to
have become the first global
system integrator that will
leverage Mistral Forge to build
custom Al models for enter-
prises.

“Tata Consultancy Services
(TCS)...announced alandmark
strategic partnership with
Mistral, one of world’s leading
Al companies.

“As part of this collabora-
tion, TCS has become the first
global systems integrator part-
ner for Mistral Forge, Mistral’s
advanced system for enter-
prises to build frontier-grade
Al models grounded in their
proprietary enterprise knowl-
edge and domain-specific
data,’theIT firm said in a state-
ment.

As part of this strategic col-
laboration, TCS will leverage
Mistral Forge to build custom
Al models for enterprises
which will help customers
deploy their data and enter-
prise context to improve deci-
sion outcomes.

“TCS’ global scale and con-
textual industry knowledge
make them anideal partner for
Mistral. Together, we are
enabling enterprises world-
wide to move from experimen-

tation to AI deployment with
systems thatare open, produc-
tion-ready and aligned with
theirstrategicand operational
requirements,” Mistral Chief
Executive  Officer and
Co-Founder Arthur Mensch,
said.

The partnership will ini-
tially focus on sectors like
banking,financial servicesand
insurance (BFSI),manufactur-
ing, healthcare,and the public
sector,where trusted Al adop-
tion is becoming increasingly
critical, the statement said.

“Together with Mistral, we
will solve for specific industry
challenges,regulatoryrequire-
ments,and sovereign needs for
our enterprise customers,” TCS
Chief Executive Officer & Man-
aging Director K Krithivasan
said. Following this collabora-
tion, TCS said it will also estab-
lish a dedicated centre of excel-
lence for Mistral to drive joint
innovation, build industry-
specific solutions, support pro-
ject delivery, and accelerate
client value through early
access to Mistral’s beta
models.

Dish TV bets on OTT
amid subscriber slide

NARAYANAN YV
Chennai, May 28

DIRECT-TO-HOME  (DTH)
satellite television provider
Dish TV is betting on OTT
aggregation, connected smart
TVsand hybrid entertainment
services to diversifybeyond its
traditional DTH business as it
grappleswithasteepdeclinein
subscribers.

The company recently
launched ‘VZY’, a connected
entertainment ecosystem that
combines 24 OTTappsandlive
television channels on asingle
platform.It has also expanded
into a hardware-led strategy

~with the launch of VZY-

branded connected smart TVs.

“We are focused on bring-
ing back TV culture. These
smart TVswill comewith built-
in subscriptions to the VZY
OTT app, linear TV and DTH
services,” Manoj Dobhal, CEO
and executive director of Dish
TV, told FE.

The DTH business, includ-
ing subscription, marketing
and advertising income, still
contributesto 90-95% of Dish
TV’srevenue. However, Dobhal
said the company expects the
share of non-DTH and con-

ACTION PLAN
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Bl
M Firm recently launched
VZY, a connected

entertainment system

B It combines 24 OTT apps
and live TV channels
on a single platform

m DTH business still

contributes to 90-95%
of Dish TV's revenue

nected entertainment busi-
nesses torise over time.

“With the kind of innova-
tion we are trying to bring in,
the share of non-DTH busi-
nesseswill onlyincrease,while
we also try to sustain our DTH
base,” he said.

The company reported
%100 croreinrevenue from its
smart TVbusiness.

The push towards smart

TVs and OTT aggregation
comes as Dish TV’s core sub-
scription business remains
under pressure. Subscription
revenue fell more than 35%
year-on-year to X886 crore in
FY26 due to intense competi-
tion from OTT platforms,
changing viewing habits and
inflationary pressures.

To revive its DTH sub-
scriber base, the firm last week
rolled out regional language-
led channel packs for all four
south Indian languages, start-
ingat 3149 per month.

India’s television consump-
tion marketis divided into four
layers — free-to-air (FTA)
households, linear television
consumers using cable or DTH
services, and hybrid or cord-
cutting users consuming con-
tent primarily through smart
TVsand OTT platforms.

“Wehavea product offering
for each layer of the pyramid,”’
Dobhal added.

In March, Dish TV
approached the Kerala High
Court seeking what it
described as equal regulatory
treatment between Prasar
Bharati’s DD Free Dish plat-
form and private DTH opera-
tors.

| FROM THE FRONT PAGE |
Telecom wars return as

Voda Idea ca_l__ls__ out Airtel

“INDIA’S DIGITAL GROWTH
has been built on the founda-
tion of affordable and connec-
tivity for all. At Vi, we strongly
believe that every customer
deserves a fair and consistent
network experience. Offering
preferential speeds or services
based on user profile, raises
questions around equity and
principles of an equal digital
ecosystem,” said Avneesh
Khosla, chief marketing offi-
cer,Vodafone Idea.

“For India to continue its
digital growth, even as the
technology advances, it is
important for innovation and
monetisation models to keep
the interests of all customers
paramount, be transparent
and most of all remain inclu-
sive,”he added.

Airtel has defended the
offering, arguing that it
remains compliant with net
neutrality norms because it
does not involve preferential
treatment of websites orappli-
cations and is based on net-
work management capabili-
ties enabled by standalone 5G
architecture.

The company has also
argued before authorities that
its network has sufficient
spare capacity to ensure that
prepaid users are not
impacted.

The launch has, however,
triggered divisions within the
telecom industry and revived
debates around equal internet
access that had largely sub-
sided after the Telecom Regu-
latory Authority of India’s
2016 rules prohibiting dis-

BENGALURU
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criminatory tariffs for data ser-
vices. The current dispute dif-
fers from earlier battlesaround
Free Basics and Airtel Zero
because the issue now is not
differential access to specific
content but differentiated
quality of internet experience
enabled through networkslic-
ing technology.

While Reliance Jio has also
opposed Airtel’smove,ithasso
far avoided publicly targeting
the company.

In submissions to the Par-
liamentary Standing Commit-
tee on Communications and
Information  Technology,
which sought responses from
operators following Airtel’s
launch, Jio argued that net-
work slicing itself is permissi-
ble under the existing regula-
tory framework but said
preferential treatment within
subscriber categories should
require transparent and tech-
nicallyjustified safeguards.

Vodafone Idea, however,
appears to have adopted a
more direct approach both
publicly and in its submis-

sions, where sources said it
described such services as dis-
criminatory in nature.

People aware of the matter
said some form of regulatory
intervention or clarification is
now expected as the govern-
mentand policymakers exam-
ine whether existing net neu-
trality rules adequately
address consumer-facing slic-
ing-based services in the 5G
era.

For Vi, the campaign also
serves a broader strategic pur-
pose. The company recently
received AGR-related relief
measures from the govern-
ment, approved a fresh
34,730-crore fundraise from
an Aditya Birla Group entity,
and expanded 5G services to
more than 80 cities.

Against that backdrop, the
campaign appears designed
not only to challenge Airtel’s
product strategy, but also to
signal that Vodafone Idea
intends tore-enterthe telecom
battle more aggressively after
years spent focused primarily
on survival.
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'Full-scale demand

® DHEERAJ HINDUJA, CHAIRMAN, ASHOK LEYLAND

for hydrogen

vehicles at least 5-6 years away’

Ashok Leyland posted its highest |

fourth-quarter and full-year
revenue, net profit and Ebitda in
FY26.Chairman Dheeraj
Hinduja tells NarayananV that
therecent fuel price hike and
ongoing geopolitical tensions
areunlikely to impact domestic
and international
commercialvehicle (CV)
demand while also
sharing the company’s
plans for battery pack
manufacturing and
alternative fuels.
Excerpts:

What contributed to record
performancein FY26?

Ashok Leyland recorded its
highest-ever CVvolumesin
FY26,whichwere 13% higher
than the previousyearand
129% above the earlier peak
seenin FY19.0ur domestic
medium and heavy
commercial vehicles (MHCV)
truckvolumesrose 15% to
1,05,905 units.In the
domestic bus market,we
continued to maintain
leadership.Our export volumes
also grew 19% year-on-year to
18,082 units,while domestic
light commercial vehicle (LCV)
sales achieved record volumes
of 74,322 units.In addition,
our non-CVbusinesses such as
aftermarket,engines and
defence also posted healthy
growth.The company ended
the financial yearwith a strong

cash position,net of dividend,
CapExand investmentsin
subsidiaries.This was also our
13th consecutive quarter of
double-digit Ebitda margins.
The domestic commercial
vehicle industryalso grewin
double digits, driven by strong
consumption demand.

Can domestic

demand sustain

despite the fuel price
hikes?

So far,there has been

around a7 hikeandweare
still seeing very strong demand
on the ground. This could have
some impact onthe GSTrate
cut-led demand and the
replacement demand that
happened earlier.At the same
time, ongoing activity in
construction, miningand
infrastructure continues to
provide momentum to our
sector.The 10% GSTrate
reduction improved customer
and operator profitabilitytoa
large extent.Because of that,
operators are nowable to
withstand evena 34-5

HYDROGEN
VEHICLES, IN
OURVIEW,
ARE STILLAT
AVERY EARLY
STAGE

| increasein diesel prices.We do

not think this will affect
operator profitabilityina
significant way.

How has the West Asia
conflictimpacted your
operations?

Operations at our Ras Al
Khaimah facilityin the UAE
had a slight slowdown for
about three to fourweeks,but
activity has picked up once
againand productionis

moving to higherlevels.
International markets may
continue to see some
uncertainty,but things appear
tobe settling down.Our core
international markets remain
the GCC,Africaand SAARC
regions,whilewearealso
increasingly entering ASEAN
markets.We dealt with even
more severe supply-chain
disruptions during Covid and
learned how to cope with such
situations.Sowe remain
optimistic,while staying agile
enough torespond to changes
in the global environment.

Switch Mobility has turned
profitablein FY26.Whatis
theroad ahead?

Switch India recorded
238% growthin e-bus
volumesin FY26 and ended
theyearas the marketleaderin
the e-bus segment. Switch has

. several new products under

developmentand during
this financial yearitself,
several newbus models
and lighter models will be
introduced.
Internationally,we
fulfilled an orderfor
Mauritiuslastyearand
have received orders from
Bhutan and Seychelles,
with potential for further
growth.Weare also seeing
rising demand from African
markets.
Soapart from growthin

| India,webelieve international

saleswill also contribute
meaningfully during the
course of thisyear.

What is the status of your
hydrogen-powered truck
programme?

Wealready have hydrogen
buses running in collaboration
with NTPC and we continue to
work on hydrogen vehicles.
However,ifyouaskabout the
demand position,in ourviewit
isstillatavery early stage
becauseitremainsan
expensive alternative.At least
forthe next five to six years,we
donot see full-scale demand for
hydrogen vehicles.Internally,
however,we are preparing
ourselves so that whenever
customers require hydrogen
vehicles,weareina position to
supply them.That has always
been Ashok Leyland’s policy
to fulfil customer requirements
notjustintermsofvehicle
segments,butalsoin terms
of the fuel technologies
they prefer.

What is the update on your
battery pack manufacturing
plans?

We have taken a major step
with the groundbreaking fora
greenfield battery pack
manufacturing facility in
Pillaipakkam, Tamil Nadu.
Initially,it will serve our captive
requirements.

UK govt will block Mittal bid to raise stake in BT

THE BRITISH
GOVERNMENT will oppose
any attempt from billionaire
Sunil Bharti Mittal to
increase his stake in telecoms
group BT, citing the need to
maintain sovereign control
over “critical national
infrastructure”, the Financial
Times reported on Thursday,

citing people familiar with
the matter. Reuters could not
immediately verify the
report. BT, the UK
government, and Bharti did
not immediately respond to
requests for comment.
Reuters exclusively
reported last week that Bharti
Enterprises was seeking to

potentially increase its stake
in BT to just under the
threshold that would require
it to make a full takeover offer
for the British telecoms group.

A Bharti spokesman had
said the company is pleased
with its current 24.95%
shareholding and “currently
has no plans to increase its

stake”

In September, Mittal,
founder and chairman of
Bharti Enterprises, and Gopal
Vittal, vice-chairman and
managing director of Bharti
Airtel, joined the BT board as
non-independent non-
executive directors.

REUTERS

Sunil Bharti Mittal

ASHIANA HOUSING LIMITED

Regd. Off. ;: 5F Everest, 46/C, Chowringhee Road, Kolkata - 700071

Head off. | 304, Southern Park, Saket District Centre, Saket, Mew Delhi - 110017, Telephone number : 011-4265 4265
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STATEMENT OF STANDALONE AND CONSOLIDATED AUDITED FINANCIAL RESULTS

FOR THE QUARTER AND FINANCIAL YEAR ENDED ON 315T MARCH, 2026

(INR in Lakhs axcept EPS)
STANDALONE CONSOLIDATED
| CA— Quarter Quarter Year Year Quarter Cluarter Year Year
sl articulars ended ended ended endead ended ended ended ended
No. 31.03.2026 J1.03.2025 31.03.2026 31.03.2025 31.03.2026 31.03.2025 31.03.2026 31.03.2025
{Audited) {Audited) (Audited) {Audited) {Audited) (Audited) {Audited) {Audited)
1 | Total Income From Operations 31,259 21,166 1,10,958 48 206 33,518 22,948 1,18.743 55,745
2 | Net Profiti{Loss) For The Period (Before Tax,
Exceptional And /Or Extraordinary Items) 2,966 2,667 16.510 3,352 2,870 2,628 15,896 3,119
3 | Net Profit/{Loss) For The Pericd Before Tax
(After Exceptional And /Or Extraordinary ltems) 2,966 2.667 16,510 2852 2,870 2,629 15,896 2.618
4 | Net Profit{Loss) For The Period After Tax
(After Exceplional And /Or Extraordinary ltems) 2173 1,874 12,362 1.843 2,098 2,034 11,789 1.824
5| Total Comprehensive Income For The Period
[Compnsing Profit / (Loss) For The Period
(After Tax) And Other Comprehensive Income
(After Tax)] 2256 2,018 12,565 1.875 2,210 2,085 12,056 1,886
6 | Equity Share Capital 2,010 2,010 2,010 2,010 2,010 2,010 2,010 2.010
7 | Other Equity (excluding Revaluation Reserves,
Securities Premium Account & Capital Redemption
Reserve) 70,104 60,051 70,104 B60.051 69,540 50,086 69,540 59 986
8 | Secunties Premium Account 14,359 14,359 14,359 14,359 14,358 14,359 14,359 14,358
8 | Networth B6.510 76,458 86.510 76,458 85,047 76,392 85,947 76,392
10 | Paid up Debt Capital/ Outstanding Debt 29,365 23,472 29.365 23472 29,365 23,472 28,365 23472
11 | Debt Equity Ratio 0.35 0.34 0.35 0.34 0.36 0.34 0.36 0.34
12 | Earnings Per Share (Of Rs. 2/- Each)-
| Basic And Diluted 2.24 1.99 1250 1.87 2.20 2.06 11.99 1.88
13 | Debenture Redemption Reservel Capital
Redemplion Resarve” a7 37 37 a7 37 a7 37 37
14 | Dabt Service Coverage Ratio 0.78 1.33 2.04 1.16 0.76 1.31 1.99 1.43
15 | Interest Service Coverage Ratio 3.29 2.83 313 1.48 322 2.81 3.05 1.44
16 | Securnty Cover available 3.92 4.01 3.82 4.01 4.1 4.21 4.1 4.21
17 | Current Ratio 1.33 1.37 1.33 137 1.33 137 1.33 137
18 | Long Term Debt to Working Capital Ratio 0.28 0.28 0.29 0.28 0.28 .28 0.28 (.28
19 | Bad Debts to Accounts Receivable Ratio - - -
20 | Current Liability Ratio 0.81 0.90 0.91 0.80 0.90 0.88 0.90 0.88
21 | Total Debts to Total Assets Ratio 0.07 0.08 0.07 0.08 0.07 0.07 0.07 0.07
22 | Debtors Turnover Ratio - - - - - - - -
23 | Inventory Turnover Ratio 0.31 0.16 0.31 0.16 0.33 0.19 0.33 0.19
24 | Operating Margin (%) 13.63% 19.47% 21.86% 18.18% 12.42% 17.79% 19.91%: 15.30%
ESJ Net Profit Margin (%) 6.95% 9.33% 11.14% 3.82% 6.26% B.86% 89.93% 3.2T%
Notes :
1)  The Audited Standalone and Consolidated Financial Results for the Quarter and Financial year ended on 31st March, 2026 have been reviewed by the Audit Commitize
in its meeting held on 26th May 2026, and approved by the Board of Directors in their meeating held on 27th May, 2026
2)  The above resulls are an extract of the detalled format of the Financial Results for Quaner and Financial year ended on 31st March, 2026 filed with stock exchanges
pursuant to Regulation 33 & 52 of the Secunties and Exchange Board of India (Listing Obligations and Disclosure requirements) Regulations, 2015, The full format of
both these results, standalone and consolidated, are available on the stock exchange website(s) NSE www.nseindia.com, B5E www.bseindia.com and on Company’s
website www.ashianahousing.com
3) All the line items referred in Regulation 52(4) and 34(3) of the Securities and Exchange Board of India (Listing and Other Disclosure Requirements) Regulations, 2015,
the pertinent disclosures have been reproduced here
4) Thesa results have baen prepared in accordance with IND AS as per prescrnbed under Companies Act, 2013,
* The requirement for creating Debenture Redemption Reserve is not applicable on the company as per MCA notification number G.5.R. 574 (E) dated 16th August 2018.
Furthar, maintenance of Capital Redemption Reserve is not applicable an the company for the quarter and year anded on 315t March 2026.
The Company has not issued any preference shares.
For and on Behalf of the Board
Ashiana Housing Limited
Sd/-
Place : New Delhi Varun Gupta
Date : 27th May, 2026 (Wholetime Director)
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TCS ties up with Mistral to
expand enterpnse Alpush

PRESS TRUST OF INDIA
New Delhi, May 28

INDIAN IT MAJOR Tata Con-
sultancy Services has part-
nered with French artificial
intelligence firm Mistral to
provide frontier grade Al solu-
tion, Mistral Forge, for enter-
prises across the world, the
company said on Thursday.

With this, TCS claims to
have become the first global
system integrator that will
leverage Mistral Forge to build
custom Al models for enter-
prises.

“Tata Consultancy Services
(TCS)...announced alandmark
strategic partnership with
Mistral, one of world’s leading
Al companies.

“As part of this collabora-
tion, TCS has become the first
global systems integrator part-
ner for Mistral Forge, Mistral’s
advanced system for enter-
prises to build frontier-grade
Al models grounded in their
proprietary enterprise knowl-
edge and domain-specific
data,’theIT firm saidin a state-
ment.

As part of this strategic col-
laboration, TCS will leverage
Mistral Forge to build custom
Al models for enterprises
which will help customers
deploy their data and enter-
prise context to improve deci-
sion outcomes.

“TCS’ global scale and con-
textual industry knowledge
make them an ideal partner for
Mistral. Together, we are
enabling enterprises world-
wide to move from experimen-

tation to AI deployment with
systems thatare open, produc-
tion-ready and aligned with
theirstrategicand operational
requirements,” Mistral Chief
Executive  Officer = and
Co-Founder Arthur Mensch,
said.

The partnership will ini-
tially focus on sectors like
banking,financial servicesand
insurance (BFSI),manufactur-
ing, healthcare,and the public
sector,where trusted Al adop-
tion is becoming increasingly
critical, the statement said.

“Together with Mistral, we
will solve for specific industry
challenges,regulatoryrequire-
ments,and sovereign needs for
our enterprise customers,” TCS
Chief Executive Officer & Man-
aging Director K Krithivasan
said. Following this collabora-
tion, TCS said it will also estab-
lisha dedicated centre of excel-
lence for Mistral to drive joint
innovation, build industry-
specific solutions, support pro-
ject delivery, and accelerate
client value through early
access to Mistral’s beta
models.

Dish TV bets on OTT
amid subscriber slide

NARAYANAN YV
Chennai, May 28

DIRECT-TO-HOME  (DTH)
satellite television provider
Dish TV is betting on OTT
aggregation, connected smart
TVsand hybrid entertainment
services to diversifybeyond its
traditional DTH business as it
grappleswithasteepdeclinein
subscribers.

The company recently
launched ‘VZY’, a connected
entertainment ecosystem that
combines 24 OTTappsandlive
television channels on asingle
platform.It has also expanded
into a hardware-led strategy

~ with the launch of VZY-

branded connected smart TVs.

“We are focused on bring-
ing back TV culture. These
smart TVs will comewith built-
in subscriptions to the VZY
OTT app, linear TV and DTH
services,” Manoj Dobhal, CEO
and executive director of Dish
TV, told FE.

The DTH business, includ-
ing subscription, marketing
and advertising income, still
contributesto 90-95% of Dish
TV’srevenue. However, Dobhal
said the company expects the
share of non-DTH and con-

ACTION PLAN

m Firm recently launched

VZY, a connected
entertainment system

m It combines 24 OTT apps
and live TV channels
on a single platform

m DTH business still
contributes to 90-95%
of Dish TV's revenue

nected entertainment busi-
nesses torise over time.

“With the kind of innova-
tion we are trying to bring in,
the share of non-DTH busi-
nesseswill onlyincrease,while
we also try to sustain our DTH
base,”he said.

The company reported
3100 croreinrevenue from its
smart TVbusiness.

The push towards smart

FROM THE FRONT PAGE

TVs and OTT aggregation
comes as Dish TV’s core sub-
scription business remains
under pressure. Subscription
revenue fell more than 35%
year-on-year to X886 crore in
FY26 due to intense competi-
tion from OTT platforms,
changing viewing habits and
inflationary pressures.

To revive its DTH sub-
scriber base, the firm last week
rolled out regional language-
led channel packs for all four
south Indian languages, start-
ingat 3149 per month.

India’s television consump-
tion marketis divided into four
layers — free-to-air (FTA)
households, linear television
consumers using cable or DTH
services, and hybrid or cord-
cutting users consuming con-
tent primarily through smart
TVsand OTT platforms.

“Wehavea product offering
for each layer of the pyramid,”’
Dobhal added.

In March, Dish TV
approached the Kerala High
Court seeking what it
described as equal regulatory
treatment between Prasar
Bharati’s DD Free Dish plat-
form and private DTH opera-
tors.

Telecom wars return as
Voda Idea calls out Airtel

“INDIA’S DIGITAL GROWTH
has been built on the founda-
tion of affordable and connec-
tivity for all. At Vi, we strongly
believe that every customer
deserves a fair and consistent
network experience. Offering
preferential speeds or services
based on user profile, raises
questions around equity and
principles of an equal digital
ecosystem,” said Avneesh
Khosla, chief marketing offi-
cer,Vodafone Idea.

“For India to continue its
digital growth, even as the
technology advances, it is
important for innovation and
monetisation models to keep
the interests of all customers
paramount, be transparent
and most of all remain inclu-
sive,”he added.

Airtel has defended the
offering, arguing that it
remains compliant with net
neutrality norms because it
does not involve preferential
treatment of websites or appli-
cations and is based on net-
work management capabili-
ties enabled by standalone 5G
architecture.

The company has also
argued before authorities that
its network has sufficient
spare capacity to ensure that
prepaid users are not
impacted.

The launch has, however,
triggered divisions within the
telecom industry and revived
debates around equal internet
access that had largely sub-
sided after the Telecom Regu-
latory Authority of India’s
2016 rules prohibiting dis-

criminatory tariffs for data ser-
vices. The current dispute dif-
fers from earlier battles around
Free Basics and Airtel Zero
because the issue now is not
differential access to specific
content but differentiated
quality of internet experience
enabled through networkslic-
ing technology.

While Reliance Jio has also
opposed Airtel’smove,ithasso
far avoided publicly targeting
the company.

In submissions to the Par-
liamentary Standing Commit-
tee on Communications and
Information  Technology,
which sought responses from
operators following Airtel’s
launch, Jio argued that net-
work slicing itself is permissi-
ble under the existing regula-
tory framework but said
preferential treatment within
subscriber categories should
require transparent and tech-
nically justified safeguards.

Vodafone Idea, however,
appears to have adopted a
more direct approach both
publicly and in its submis-

sions, where sources said it
described such services as dis-
criminatory in nature.

People aware of the matter
said some form of regulatory
intervention or clarification is
now expected as the govern-
mentand policymakers exam-
ine whether existing net neu-
trality rules adequately
address consumer-facing slic-
ing-based services in the 5G
era.

For Vi, the campaign also
serves a broader strategic pur-
pose. The company recently
received AGR-related relief
measures from the govern-
ment, approved a fresh
34,730-crore fundraise from
an Aditya Birla Group entity,
and expanded 5G services to
more than 80 cities.

Against that backdrop, the
campaign appears designed
not only to challenge Airtel’s
product strategy, but also to
signal that Vodafone Idea
intends tore-enterthe telecom
battle more aggressively after
years spent focused primarily
on survival.

. Chandigarh
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'Full-scale demand

® DHEERAJ HINDUJA, CHAIRMAN, ASHOK LEYLAND

for hydrogen

vehicles at least 5-6 years away’

Ashok Leyland posted its highest
fourth-quarter and full-year
revenue, net profit and Ebitda in
FY26.Chairman Dheeraj
Hinduja fells Narayanan'V that
therecent fuel price hike and
ongoing geopolitical tensions
areunlikely to impact domestic
and international
commercialvehicle (CV)
demand while also
sharing the company’s
plans forbattery pack
manufacturing and
alternative fuels.
Excerpts:

What contributed to record
performancein FY26?

Ashok Leyland recorded its
highest-ever CVvolumesin
FY26,whichwere 13% higher
than the previousyearand
129% above the earlier peak
seenin FY19.0ur domestic
medium and heavy
commercial vehicles (MHCV)
truckvolumesrose 15% to
1,05,905 units.In the
domestic bus market,we
continued to maintain
leadership.Our export volumes
also grew 19% year-on-year to
18,082 units,while domestic
light commercial vehicle (LCV)
sales achieved record volumes
of 74,322 units.In addition,
our non-CVbusinesses such as
aftermarket,enginesand
defencealso posted healthy
growth.The company ended
the financial yearwith a strong

THE BRITISH
GOVERNMENT will oppose
any attempt from billionaire
Sunil Bharti Mittal to
increase his stake in telecoms
group BT, citing the need to
maintain sovereign control
over “critical national
infrastructure”, the Financial
Times reported on Thursday,

cash position,net of dividend,
CapExand investmentsin
subsidiaries.Thiswas also our
13th consecutive quarter of
double-digit Ebitda margins.
The domestic commercial
vehicle industryalso grewin
double digits, driven by strong
consumption demand.

Candomestic
‘ demand sustain

despite the fuel price
hikes?

So far,there has been

arounda X7 hikeandweare
still seeing very strong demand
on the ground. This could have
some impact onthe GSTrate
cut-led demand and the
replacement demand that
happened earlier.At the same
time, ongoing activity in
construction, miningand
infrastructure continues to
provide momentum to our
sector.The 10% GSTrate
reduction improved customer
and operator profitabilitytoa
large extent.Because of that,
operators are nowable to
withstand evena 34-5

HYDROGEN
VEHICLES, IN
OURVIEW,
ARE STILLAT
AVERY EARLY
STAGE

citing people familiar with
the matter. Reuters could not
immediately verify the
report. BT, the UK
government, and Bharti did
not immediately respond to
requests for comment.

Reuters exclusively
reported last week that Bharti
Enterprises was seeking to

increasein diesel prices.We do
not think this will affect
operator profitabilityina
significant way.

How has the West Asia
conflictimpacted your
operations?

Operations at our Ras Al
Khaimah facilityin the UAE
had a slight slowdown for
about three to fourweeks,but
activity has picked up once
againand productionis

potentially increase its stake
in BT to just under the
threshold that would require
it to make a full takeover offer
for the British telecoms group.

A Bharti spokesman had
said the company is pleased
with its current 24.95%
shareholding and “currently
has no plans to increase its

moving to higherlevels. India,we believe international
International markets may saleswill also contribute
continue to see some meaningfully during the
uncertainty,but thingsappear | course of thisyear.

tobe settling down.Our core

international markets remain What is the status of your
the GCC,Africaand SAARC hydrogen-powered truck
regions,whilewearealso programme?

increasingly entering ASEAN Wealready have hydrogen

markets.We dealt with even
more severe supply-chain
disruptions during Covid and
learned how to cope with such
situations.Sowe remain
optimistic,while staying agile
enough torespond to changes
in the global environment.

Switch Mobility has turned
profitablein FY26.What is
theroad ahead?

Switch India recorded
238% growthine-bus
volumesin FY26 and ended
theyearas the marketleaderin
the e-bus segment. Switch has
several new products under
developmentand during

markets.
Soapart from growthin

stake”

In September, Mittal,
founder and chairman of
Bharti Enterprises, and Gopal
Vittal, vice-chairman and
managing director of Bharti
Airtel, joined the BT board as
non-independent non-
executive directors.

REUTERS

buses running in collaboration
with NTPC and we continue to
work on hydrogen vehicles.
However,ifyouaskabout the
demand position,in ourviewit
isstillatavery early stage
becauseitremainsan
expensive alternative.At least
forthe next five to six years,we
donot see full-scale demand for
hydrogen vehicles.Internally,
however,we are preparing
ourselves so that whenever
customers require hydrogen
vehicles,weareina position to
supply them.That has always
been Ashok Leyland’s policy

to fulfil customer requirements
notjustintermsofvehicle

this financial year itself, segments,butalsoin terms
several newbus models of the fuel technologies
andlightermodelswillbe | theyprefer.

introduced.

Internationally,we What is the update on your
fulfilled an orderfor battery pack manufacturing
Mauritiuslastyearand plans?

have received orders from We have taken a major step
Bhutan and Seychelles, with the groundbreaking fora
with potential for further greenfield battery pack
growth.Weare also seeing manufacturing facility in
risingdemand fromAfrican | Pillaipakkam,Tamil Nadu.

Initially,it will serve our captive

| requirements.

—a

Sunil Bharti Mittal

ASHIANA HOUSING LIMITED

Regd. Off. | 5F Everest, 46/C, Chowringhee Road, Kolkata - 700071

Head off, | 304, Southern Park, Sakel Disirict Cenlre, Saket, New Delhi - 110017, Telephone number | D11-4265 4265

Official E-mail : investorrelations@ashianahousing.com, Website | www . ashianahousing.com

CIN : L70109WB 1986 PLCO40864
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TCS ties up with Mistral to
expand enterprise Al push

PRESS TRUST OF INDIA
New Delhi, May 28

INDIAN IT MAJOR Tata Con-
sultancy Services has part-
nered with French artificial
intelligence firm Mistral to
provide frontier grade Al solu-
tion, Mistral Forge, for enter-
prises across the world, the
company said on Thursday.

With this, TCS claims to
have become the first global
system integrator that will
leverage Mistral Forge to build
custom Al models for enter-
prises.

“Tata Consultancy Services
(TCS)...announced alandmark
strategic partnership with
Mistral, one of world’s leading
Al companies.

“As part of this collabora-
tion, TCS has become the first
global systems integrator part-
ner for Mistral Forge, Mistral’s
advanced system for enter-
prises to build frontier-grade
Al models grounded in their
proprietary enterprise knowl-
edge and domain-specific
data,’theIT firm said in a state-
ment.

As part of this strategic col-
laboration, TCS will leverage
Mistral Forge to build custom
Al models for enterprises
which will help customers
deploy their data and enter-
prise context to improve deci-
sion outcomes.

“TCS’ global scale and con-
textual industry knowledge
make them anideal partner for
Mistral. Together, we are
enabling enterprises world-
wide to move from experimen-

tation to AI deployment with
systems thatare open, produc-
tion-ready and aligned with
theirstrategicand operational
requirements,” Mistral Chief
Executive  Officer and
Co-Founder Arthur Mensch,
said.

The partnership will ini-
tially focus on sectors like
banking,financial servicesand
insurance (BFSI),manufactur-
ing, healthcare,and the public
sector,where trusted Al adop-
tion is becoming increasingly
critical, the statement said.

“Together with Mistral, we
will solve for specific industry
challenges,regulatoryrequire-
ments,and sovereign needs for
our enterprise customers,” TCS
Chief Executive Officer & Man-
aging Director K Krithivasan
said. Following this collabora-
tion, TCS said it will also estab-
lish a dedicated centre of excel-
lence for Mistral to drive joint
innovation, build industry-
specific solutions, support pro-
ject delivery, and accelerate
client value through early
access to Mistral’s beta
models.

Dish TV bets on OTT
amid subscriber slide

NARAYANAN YV
Chennai, May 28

DIRECT-TO-HOME  (DTH)
satellite television provider
Dish TV is betting on OTT
aggregation, connected smart
TVsand hybrid entertainment
services to diversifybeyond its
traditional DTH business as it
grappleswithasteepdeclinein
subscribers.

The company recently
launched ‘VZY’, a connected
entertainment ecosystem that
combines 24 OTTappsandlive
television channels on asingle
platform.It has also expanded
into a hardware-led strategy

~with the launch of VZY-

branded connected smart TVs.

“We are focused on bring-
ing back TV culture. These
smart TVswill comewith built-
in subscriptions to the VZY
OTT app, linear TV and DTH
services,” Manoj Dobhal, CEO
and executive director of Dish
TV, told FE.

The DTH business, includ-
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m Firm recently launched
VZY, a connected
entertainment system

B It combines 24 OTT apps
and live TV channels
on a single platform

m DTH business still

contributes to 90-95%
of Dish TV's revenue

nected entertainment busi-
nesses torise over time.

“With the kind of innova-
tion we are trying to bring in,
the share of non-DTH busi-
nesseswill onlyincrease,while

TVs and OTT aggregation
comes as Dish TV’s core sub-
scription business remains
under pressure. Subscription
revenue fell more than 35%
year-on-year to X886 crore in
FY26 due to intense competi-
tion from OTT platforms,
changing viewing habits and
inflationary pressures.

To revive its DTH sub-
scriber base, the firm last week
rolled out regional language-
led channel packs for all four
south Indian languages, start-
ingat 3149 per month.

India’s television consump-
tion marketis divided into four
layers — free-to-air (FTA)
households, linear television
consumers using cable or DTH
services, and hybrid or cord-
cutting users consuming con-
tent primarily through smart
TVsand OTT platforms.

“Wehavea product offering
for each layer of the pyramid,”’
Dobhal added.

In March, Dish TV
approached the Kerala High

Motes :

Place : New Delhi
Date : 27th May, 2026

1)  The Audited Standalone and Consolidated Financial Results for the CQuarter and Financial year ended on 31st March, 2026 have been reviewed by the Audit Commitiee
in its meeting held on 26th May 2026, and approved by the Board of Directors in their maeting held on 27th May, 2026.

2) The above resultzs are an extract of the detailed format of the Financial Results for Quarter and Financial year ended on 31st March, 2026 filed with stock exchanges
pursuant to Regulation 33 & 52 of the Secunties and Exchange Board of India (Listing Obligations and Disclosure requiraments) Regulations, 2015. The full format of
both these resulls, standalone and consolidated, are available on the stock exchange website(s) NSE www.nseindia.com, B5E www.bseindia.com and on Company’s
website www.ashianahousing.com

3) Al the line items referred in Regulation 52(4) and 54(3) of the Securities and Exchange Board of India (Listing and Other Disclosure Requirements) Regulations, 2015,
the pertinent disclosures have been reproduced here.

4) These results have been prepared in accordance with IND AS as per prescribed under Companies Acl, 2013,

*  The requirement for creating Debenture Redemption Reserve is not applicable on the company as per MCA notification number G.S5.R. 574 {E) dated 16th August 2018
Further, maintenance of Capital Redemplion Reserve is nol applicable on the company for the quarter and year ended on 315t March 2026

The Company has nol issued any preferance shares

For and on Behalf of the Board

Ashiana Housing Limited
Sd/-

Varun Gupta

{(Wholetime Director)
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does not involve preferential
treatment of websites orappli-
cations and is based on net-
work management capabili-
ties enabled by standalone 5G
architecture.

The company has also
argued before authorities that
its network has sufficient
spare capacity to ensure that
prepaid users are not
impacted.

The launch has, however,
triggered divisions within the
telecom industry and revived
debates around equal internet
access that had largely sub-
sided after the Telecom Regu-
latory Authority of India’s
2016 rules prohibiting dis-

CHENNAI/KOCHI

far avoided publicly targeting
the company.

In submissions to the Par-
liamentary Standing Commit-
tee on Communications and

Information = Technology,
which sought responses from
operators following Airtel’s
launch, Jio argued that net-
work slicing itself is permissi-
ble under the existing regula-
tory framework but said
preferential treatment within
subscriber categories should
require transparent and tech-
nicallyjustified safeguards.
Vodafone Idea, however,
appears to have adopted a
more direct approach both
publicly and in its submis-

STANDALONE CONSOLIDATED ing subscription, marketing wealsotrytosustainour DTH Court seeking what it
_ T Gusrier | Vear aar PR, Baiar Noar aar and a.dvertlslng mC(gme, S’Flll base,”he said. described as equal regulatory
5. Particulars ahded R R s e LR srdid e contributes to 90-95% of Dish The company reported treatment between Prasar
No. 31.03.2026 | 31.03.2025 | 31.03.2026 | 31.03.2025 | 31.03.2026 | 31.03.2025 | 31.03.2026 | 31.03.2025 TV’srevenue.However,Dobhal X¥100croreinrevenuefromits Bharati’s DD Free Dish plat-
| _ - (Audited) (Audited) | ({Audited) | (Audited) {Audited) {Audited) (Audited) | (Audited) | said the company expects the  smartTVbusiness. form and private DTH opera-
1| Total Income From Operations 31,259 21,166 | 1,10,958 48,206 33,518 22948 | 118743 | 55.745 share of non-DTH and con- The push towards smart tors.
2 | Net Profit/{Loss) For The Period (Before Tax,
Exceptional And /Or Extraordinary items) 2,966 2 667 16,510 3.352 2 B70 2629 15,896 3.119 ' :
3 | Net Profit/{Loss) For The Period Before Tax FROM TH E FRONT PAGE
(After Exceptional And /Or Extraordinary Items) 2,966 2,667 16.510 2,852 2,870 2,628 15,896 2,619
4 | Met Profit{Loss) For The Period After Tax
| (After Exceptional And /Or Extraordinary Items) 2173 1,974 12,362 1,843 2,098 2,034 11,789 1,824 I e ecom Wal‘s return aS
5 | Total Comprehensive Income For The Period
| [Comprising Profit / (Loss) For The Period ®
(After Tax) And Other Comprehensive Income
(After Tax)] 2,256 £.018 12,565 1.875 2,210 2,085 12,056 1,886 O a ea Ca S Ou 1 e
6 | Equity Share Capital 2,010 2,010 2,010 2010 2,010 2,010 2,010 2,010
7 | Other Equity (excluding Revaluation Reserves, “INDIA’S DIGITAL GROWTH s, | -_-lr___l" 5| ey
| Securities Premium Account & Capital Redemption has been built on the founda- | e ' E_', ] W
Reserve) 70,104 60,051 70,104 60.051 69,540 59,986 69,540 59,986 tion of affordable and connec- - - ' e
8 | Securities Premium Account 14,359 14,359 14,359 14,359 14,358 14,359 14,359 14,359 tivity for all. At Vi, we strongly '
9 | Networth 86510 | 76458 | 86510 | 76458 | 85947 | 76392 | 85947 | 76,392 believe that every customer
10 | Paid up Debt Capitall Outstanding Debt 29365 | 23472 | 209385 | 23472 | 20365 | 23472 | 29365 | 23472 deservesa fair and consistent
eh LR ’ ' , : ' ’ ' ; network experience. Offering
11 | Dabt Equity Ratia 0.35 0.34 .35 0.34 0.36 (.34 0.36 0.34 preferential Speeds or services
12 | Earnings Per Share (Of Rs. 2/- Each)- based on user profile, raises
! Basic And Diluted 2.24 1.99 12.50 1.87 2.20 2.06 11.99 1.88 questions around equity and
13 | Debenture Redemption Reserve/ Capital principles of an equal digital
| Redemption Reserve* a7 37 37 a7 37 37 37 37 ecosystem,” said Avneesh
14 | Debt Service Coverage Ratia 0.78 1.33 2.04 1.16 0.76 1.31 1.99 113 Kho\jlii Cgllefﬁllafketmg offi-
| : . cer,Vodatone Idea.
15| Interest Service Coverage Ratio 3.29 2.83 3.13 1.48 3.22 2.81 3.05 1.44 “For India to continue its
18 | Security Cover available 3.92 4.0 3.92 4.01 4.11 4.21 4.11 4.21 digital growth, even as the criminatorytariffsfordataser- sions, where sources said it
17 | Current Ratio 1.33 1.37 1.33 1.37 1.33 1.37 1.33 1.37 technology advances, it is vices.The current dispute dif-  described such services as dis-
18 | Long Term Debt to Working Capital Ratio .29 0.28 .29 .28 0.28 0.28 0.28 098 important for innovationand  fersfromearlierbattlesaround criminatoryin nature.
19| Bad Dobis o Accounts Receivabls Ratic . ) : . . _ i ) mopetisation models to keep  Free Basics gnd AirteI. Zero . People aware of the matter
: the interests of all customers because the issue now is not  said some form of regulatory
2 ! Current Liability Ratio _ .91 0.90 G.91 2.90 0.90 0.68 090 0.88 paramount, be transparent differential access to specific  intervention or clarification is
21 | Total Debis to Total Assels Ratio 0.07 0.08 0.07 0.08 0.07 0.07 0.07 0.07 and most of all remain inclu- content but differentiated now expected as the govern-
22 | Debtors Turnover Ratio - - - - sive,”he added. quality of internet experience = mentand policymakers exam-
23 | inventory Turnover Ratio 0.34 0.16 0.31 0.16 0.23 0.19 0.33 0.19 Airtel has defended the enabledthroughnetworkslic- ine whether existing net neu-
24 | Operating Margin (%) 1363% | 19.47% | 21.86% | 18.18% | 12.42% | 17.79% | 19.91% | 15.30% offering, arguing that it ingtechnology. trality ~ rules  adequately
_ A - 3 3 - i 5 ! remains compliant with net While Reliance Jio hasalso  address consumer-facing slic-
25| Wet Frofit Margin (%) 6.95% 9.33% 1.14% 3.82% 6.26% 8.86% 9.83% 3.27% neutrality norms because it opposedAirtel’smove,ithasso  ing-based services in the 5G

era.

For Vi, the campaign also
serves a broader strategic pur-
pose. The company recently
received AGR-related relief
measures from the govern-
ment, approved a fresh
34,730-crore fundraise from
an Aditya Birla Group entity,
and expanded 5G services to
more than 80 cities.

Against that backdrop, the
campaign appears designed
not only to challenge Airtel’s
product strategy, but also to
signal that Vodafone Idea
intends tore-enterthe telecom
battle more aggressively after
years spent focused primarily
on survival.
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'Full-scale demand

® DHEERAJ HINDUJA, CHAIRMAN, ASHOK LEYLAND

for hydrogen

vehicles at least 5-6 years away’

Ashok Leyland posted its highest
fourth-quarter and full-year
revenue, net profit and Ebitda in
FY26.Chairman Dheeraj
Hinduja fells Narayanan'V that
therecent fuel price hike and
ongoing geopolitical tensions
areunlikely to impact domestic
and international
commercialvehicle (CV)
demand while also
sharing the company’s
plans forbattery pack
manufacturing and
alternative fuels.
Excerpts:

What contributed to record
performancein FY26?

Ashok Leyland recorded its
highest-ever CVvolumesin
FY26,whichwere 13% higher
than the previousyearand
129% above the earlier peak
seenin FY19.0ur domestic
medium and heavy
commercial vehicles (MHCV)
truckvolumesrose 15% to
1,05,905 units.In the
domestic bus market,we
continued to maintain
leadership.Our export volumes
also grew 19% year-on-year to
18,082 units,while domestic
light commercial vehicle (LCV)
sales achieved record volumes
of 74,322 units.In addition,
our non-CVbusinesses such as
aftermarket,enginesand
defencealso posted healthy
growth.The company ended
the financial yearwith a strong

THE BRITISH
GOVERNMENT will oppose
any attempt from billionaire
Sunil Bharti Mittal to
increase his stake in telecoms
group BT, citing the need to
maintain sovereign control
over “critical national
infrastructure”, the Financial
Times reported on Thursday,

cash position,net of dividend,
CapExand investmentsin
subsidiaries.Thiswas also our
13th consecutive quarter of
double-digit Ebitda margins.
The domestic commercial
vehicle industryalso grewin
double digits, driven by strong
consumption demand.

Candomestic
‘ demand sustain

despite the fuel price
hikes?

So far,there has been

arounda X7 hikeandweare
still seeing very strong demand
on the ground. This could have
some impact onthe GSTrate
cut-led demand and the
replacement demand that
happened earlier.At the same
time, ongoing activity in
construction, miningand
infrastructure continues to
provide momentum to our
sector.The 10% GSTrate
reduction improved customer
and operator profitabilitytoa
large extent.Because of that,
operators are nowable to
withstand evena 34-5

HYDROGEN
VEHICLES, IN
OURVIEW,
ARE STILLAT
AVERY EARLY
STAGE

citing people familiar with
the matter. Reuters could not
immediately verify the
report. BT, the UK
government, and Bharti did
not immediately respond to
requests for comment.

Reuters exclusively
reported last week that Bharti
Enterprises was seeking to

increasein diesel prices.We do
not think this will affect
operator profitabilityina
significant way.

How has the West Asia
conflictimpacted your
operations?

Operations at our Ras Al
Khaimah facilityin the UAE
had a slight slowdown for
about three to fourweeks,but
activity has picked up once
againand productionis

potentially increase its stake
in BT to just under the
threshold that would require
it to make a full takeover offer
for the British telecoms group.

A Bharti spokesman had
said the company is pleased
with its current 24.95%
shareholding and “currently
has no plans to increase its

moving to higherlevels. India,we believe international
International markets may saleswill also contribute
continue to see some meaningfully during the
uncertainty,but thingsappear | course of thisyear.

tobe settling down.Our core

international markets remain What is the status of your
the GCC,Africaand SAARC hydrogen-powered truck
regions,whilewearealso programme?

increasingly entering ASEAN Wealready have hydrogen

markets.We dealt with even
more severe supply-chain
disruptions during Covid and
learned how to cope with such
situations.Sowe remain
optimistic,while staying agile
enough torespond to changes
in the global environment.

Switch Mobility has turned
profitablein FY26.What is
theroad ahead?

Switch India recorded
238% growthine-bus
volumesin FY26 and ended
theyearas the marketleaderin
the e-bus segment. Switch has
several new products under
developmentand during

markets.
Soapart from growthin

stake”

In September, Mittal,
founder and chairman of
Bharti Enterprises, and Gopal
Vittal, vice-chairman and
managing director of Bharti
Airtel, joined the BT board as
non-independent non-
executive directors.

REUTERS

buses running in collaboration
with NTPC and we continue to
work on hydrogen vehicles.
However,ifyouaskabout the
demand position,in ourviewit
isstillatavery early stage
becauseitremainsan
expensive alternative.At least
forthe next five to six years,we
donot see full-scale demand for
hydrogen vehicles.Internally,
however,we are preparing
ourselves so that whenever
customers require hydrogen
vehicles,weareina position to
supply them.That has always
been Ashok Leyland’s policy

to fulfil customer requirements
notjustintermsofvehicle

this financial year itself, segments,butalsoin terms
several newbus models of the fuel technologies
andlightermodelswillbe | theyprefer.

introduced.

Internationally,we What is the update on your
fulfilled an orderfor battery pack manufacturing
Mauritiuslastyearand plans?

have received orders from We have taken a major step
Bhutan and Seychelles, with the groundbreaking fora
with potential for further greenfield battery pack
growth.Weare also seeing manufacturing facility in
risingdemand fromAfrican | Pillaipakkam,Tamil Nadu.

Initially,it will serve our captive

| requirements.

—a

Sunil Bharti Mittal
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TCS ties up with Mistral to
expand enterprise Al push

PRESS TRUST OF INDIA
New Delhi, May 28

INDIAN IT MAJOR Tata Con-
sultancy Services has part-
nered with French artificial
intelligence firm Mistral to
provide frontier grade Al solu-
tion, Mistral Forge, for enter-
prises across the world, the
company said on Thursday.

With this, TCS claims to
have become the first global
system integrator that will
leverage Mistral Forge to build
custom Al models for enter-
prises.

“Tata Consultancy Services
(TCS)...announced alandmark
strategic partnership with
Mistral, one of world’s leading
Al companies.

“As part of this collabora-
tion, TCS has become the first
global systems integrator part-
ner for Mistral Forge, Mistral’s
advanced system for enter-
prises to build frontier-grade
Al models grounded in their
proprietary enterprise knowl-
edge and domain-specific
data,’theIT firm said in a state-
ment.

As part of this strategic col-
laboration, TCS will leverage
Mistral Forge to build custom
Al models for enterprises
which will help customers
deploy their data and enter-
prise context to improve deci-
sion outcomes.

“TCS’ global scale and con-
textual industry knowledge
make them anideal partner for
Mistral. Together, we are
enabling enterprises world-
wide to move from experimen-

tation to AI deployment with
systems thatare open, produc-
tion-ready and aligned with
theirstrategicand operational
requirements,” Mistral Chief
Executive  Officer and
Co-Founder Arthur Mensch,
said.

The partnership will ini-
tially focus on sectors like
banking,financial servicesand
insurance (BFSI),manufactur-
ing, healthcare,and the public
sector,where trusted Al adop-
tion is becoming increasingly
critical, the statement said.

“Together with Mistral, we
will solve for specific industry
challenges,regulatoryrequire-
ments,and sovereign needs for
our enterprise customers,” TCS
Chief Executive Officer & Man-
aging Director K Krithivasan
said. Following this collabora-
tion, TCS said it will also estab-
lish a dedicated centre of excel-
lence for Mistral to drive joint
innovation, build industry-
specific solutions, support pro-
ject delivery, and accelerate
client value through early
access to Mistral’s beta
models.

Dish TV bets on OTT
amid subscriber slide

NARAYANAN YV
Chennai, May 28

DIRECT-TO-HOME  (DTH)
satellite television provider
Dish TV is betting on OTT
aggregation, connected smart
TVsand hybrid entertainment
services to diversifybeyond its
traditional DTH business as it
grappleswithasteepdeclinein
subscribers.

The company recently
launched ‘VZY’, a connected
entertainment ecosystem that
combines 24 OTTappsandlive
television channels on asingle
platform.It has also expanded
into a hardware-led strategy

~with the launch of VZY-

branded connected smart TVs.

“We are focused on bring-
ing back TV culture. These
smart TVswill comewith built-
in subscriptions to the VZY
OTT app, linear TV and DTH
services,” Manoj Dobhal, CEO
and executive director of Dish
TV, told FE.

The DTH business, includ-

ACTION PLAN

Al b e

e R | A O,
L

3]

m Firm recently launched
VZY, a connected
entertainment system

B It combines 24 OTT apps
and live TV channels
on a single platform

m DTH business still

contributes to 90-95%
of Dish TV's revenue

nected entertainment busi-
nesses torise over time.

“With the kind of innova-
tion we are trying to bring in,
the share of non-DTH busi-
nesseswill onlyincrease,while

TVs and OTT aggregation
comes as Dish TV’s core sub-
scription business remains
under pressure. Subscription
revenue fell more than 35%
year-on-year to X886 crore in
FY26 due to intense competi-
tion from OTT platforms,
changing viewing habits and
inflationary pressures.

To revive its DTH sub-
scriber base, the firm last week
rolled out regional language-
led channel packs for all four
south Indian languages, start-
ingat 3149 per month.

India’s television consump-
tion marketis divided into four
layers — free-to-air (FTA)
households, linear television
consumers using cable or DTH
services, and hybrid or cord-
cutting users consuming con-
tent primarily through smart
TVsand OTT platforms.

“Wehavea product offering
for each layer of the pyramid,”’
Dobhal added.

In March, Dish TV
approached the Kerala High

Motes :

Place : New Delhi
Date : 27th May, 2026

1)  The Audited Standalone and Consolidated Financial Results for the CQuarter and Financial year ended on 31st March, 2026 have been reviewed by the Audit Commitiee
in its meeting held on 26th May 2026, and approved by the Board of Directors in their maeting held on 27th May, 2026.

2) The above resultzs are an extract of the detailed format of the Financial Results for Quarter and Financial year ended on 31st March, 2026 filed with stock exchanges
pursuant to Regulation 33 & 52 of the Secunties and Exchange Board of India (Listing Obligations and Disclosure requiraments) Regulations, 2015. The full format of
both these resulls, standalone and consolidated, are available on the stock exchange website(s) NSE www.nseindia.com, B5E www.bseindia.com and on Company’s
website www.ashianahousing.com

3) Al the line items referred in Regulation 52(4) and 54(3) of the Securities and Exchange Board of India (Listing and Other Disclosure Requirements) Regulations, 2015,
the pertinent disclosures have been reproduced here.

4) These results have been prepared in accordance with IND AS as per prescribed under Companies Acl, 2013,

*  The requirement for creating Debenture Redemption Reserve is not applicable on the company as per MCA notification number G.S5.R. 574 {E) dated 16th August 2018
Further, maintenance of Capital Redemplion Reserve is nol applicable on the company for the quarter and year ended on 315t March 2026

The Company has nol issued any preferance shares

For and on Behalf of the Board

Ashiana Housing Limited
Sd/-

Varun Gupta

{(Wholetime Director)
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does not involve preferential
treatment of websites orappli-
cations and is based on net-
work management capabili-
ties enabled by standalone 5G
architecture.

The company has also
argued before authorities that
its network has sufficient
spare capacity to ensure that
prepaid users are not
impacted.

The launch has, however,
triggered divisions within the
telecom industry and revived
debates around equal internet
access that had largely sub-
sided after the Telecom Regu-
latory Authority of India’s
2016 rules prohibiting dis-

HYDERABAD

far avoided publicly targeting
the company.

In submissions to the Par-
liamentary Standing Commit-
tee on Communications and

Information = Technology,
which sought responses from
operators following Airtel’s
launch, Jio argued that net-
work slicing itself is permissi-
ble under the existing regula-
tory framework but said
preferential treatment within
subscriber categories should
require transparent and tech-
nicallyjustified safeguards.
Vodafone Idea, however,
appears to have adopted a
more direct approach both
publicly and in its submis-

STANDALONE CONSOLIDATED ing subscription, marketing wealsotrytosustainour DTH Court seeking what it
_ T Gusrier | Vear aar PR, Baiar Noar aar and a.dvertlslng mC(gme, S’Flll base,”he said. described as equal regulatory
5. Particulars ahded R R s e LR srdid e contributes to 90-95% of Dish The company reported treatment between Prasar
No. 31.03.2026 | 31.03.2025 | 31.03.2026 | 31.03.2025 | 31.03.2026 | 31.03.2025 | 31.03.2026 | 31.03.2025 TV’srevenue.However,Dobhal X¥100croreinrevenuefromits Bharati’s DD Free Dish plat-
| _ - (Audited) (Audited) | ({Audited) | (Audited) {Audited) {Audited) (Audited) | (Audited) | said the company expects the  smartTVbusiness. form and private DTH opera-
1| Total Income From Operations 31,259 21,166 | 1,10,958 48,206 33,518 22948 | 118743 | 55.745 share of non-DTH and con- The push towards smart tors.
2 | Net Profit/{Loss) For The Period (Before Tax,
Exceptional And /Or Extraordinary items) 2,966 2 667 16,510 3.352 2 B70 2629 15,896 3.119 ' :
3 | Net Profit/{Loss) For The Period Before Tax FROM TH E FRONT PAGE
(After Exceptional And /Or Extraordinary Items) 2,966 2,667 16.510 2,852 2,870 2,628 15,896 2,619
4 | Met Profit{Loss) For The Period After Tax
| (After Exceptional And /Or Extraordinary Items) 2173 1,974 12,362 1,843 2,098 2,034 11,789 1,824 I e ecom Wal‘s return aS
5 | Total Comprehensive Income For The Period
| [Comprising Profit / (Loss) For The Period ®
(After Tax) And Other Comprehensive Income
(After Tax)] 2,256 £.018 12,565 1.875 2,210 2,085 12,056 1,886 O a ea Ca S Ou 1 e
6 | Equity Share Capital 2,010 2,010 2,010 2010 2,010 2,010 2,010 2,010
7 | Other Equity (excluding Revaluation Reserves, “INDIA’S DIGITAL GROWTH s, | -_-lr___l" 5| ey
| Securities Premium Account & Capital Redemption has been built on the founda- | e ' E_', ] W
Reserve) 70,104 60,051 70,104 60.051 69,540 59,986 69,540 59,986 tion of affordable and connec- - - ' e
8 | Securities Premium Account 14,359 14,359 14,359 14,359 14,358 14,359 14,359 14,359 tivity for all. At Vi, we strongly '
9 | Networth 86510 | 76458 | 86510 | 76458 | 85947 | 76392 | 85947 | 76,392 believe that every customer
10 | Paid up Debt Capitall Outstanding Debt 29365 | 23472 | 209385 | 23472 | 20365 | 23472 | 29365 | 23472 deservesa fair and consistent
eh LR ’ ' , : ' ’ ' ; network experience. Offering
11 | Dabt Equity Ratia 0.35 0.34 .35 0.34 0.36 (.34 0.36 0.34 preferential Speeds or services
12 | Earnings Per Share (Of Rs. 2/- Each)- based on user profile, raises
! Basic And Diluted 2.24 1.99 12.50 1.87 2.20 2.06 11.99 1.88 questions around equity and
13 | Debenture Redemption Reserve/ Capital principles of an equal digital
| Redemption Reserve* a7 37 37 a7 37 37 37 37 ecosystem,” said Avneesh
14 | Debt Service Coverage Ratia 0.78 1.33 2.04 1.16 0.76 1.31 1.99 113 Kho\jlii Cgllefﬁllafketmg offi-
| : . cer,Vodatone Idea.
15| Interest Service Coverage Ratio 3.29 2.83 3.13 1.48 3.22 2.81 3.05 1.44 “For India to continue its
18 | Security Cover available 3.92 4.0 3.92 4.01 4.11 4.21 4.11 4.21 digital growth, even as the criminatorytariffsfordataser- sions, where sources said it
17 | Current Ratio 1.33 1.37 1.33 1.37 1.33 1.37 1.33 1.37 technology advances, it is vices.The current dispute dif-  described such services as dis-
18 | Long Term Debt to Working Capital Ratio .29 0.28 .29 .28 0.28 0.28 0.28 098 important for innovationand  fersfromearlierbattlesaround criminatoryin nature.
19| Bad Dobis o Accounts Receivabls Ratic . ) : . . _ i ) mopetisation models to keep  Free Basics gnd AirteI. Zero . People aware of the matter
: the interests of all customers because the issue now is not  said some form of regulatory
2 ! Current Liability Ratio _ .91 0.90 G.91 2.90 0.90 0.68 090 0.88 paramount, be transparent differential access to specific  intervention or clarification is
21 | Total Debis to Total Assels Ratio 0.07 0.08 0.07 0.08 0.07 0.07 0.07 0.07 and most of all remain inclu- content but differentiated now expected as the govern-
22 | Debtors Turnover Ratio - - - - sive,”he added. quality of internet experience = mentand policymakers exam-
23 | inventory Turnover Ratio 0.34 0.16 0.31 0.16 0.23 0.19 0.33 0.19 Airtel has defended the enabledthroughnetworkslic- ine whether existing net neu-
24 | Operating Margin (%) 1363% | 19.47% | 21.86% | 18.18% | 12.42% | 17.79% | 19.91% | 15.30% offering, arguing that it ingtechnology. trality ~ rules  adequately
_ A - 3 3 - i 5 ! remains compliant with net While Reliance Jio hasalso  address consumer-facing slic-
25| Wet Frofit Margin (%) 6.95% 9.33% 1.14% 3.82% 6.26% 8.86% 9.83% 3.27% neutrality norms because it opposedAirtel’smove,ithasso  ing-based services in the 5G

era.

For Vi, the campaign also
serves a broader strategic pur-
pose. The company recently
received AGR-related relief
measures from the govern-
ment, approved a fresh
34,730-crore fundraise from
an Aditya Birla Group entity,
and expanded 5G services to
more than 80 cities.

Against that backdrop, the
campaign appears designed
not only to challenge Airtel’s
product strategy, but also to
signal that Vodafone Idea
intends tore-enterthe telecom
battle more aggressively after
years spent focused primarily
on survival.
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'Full-scale demand

® DHEERAJ HINDUJA, CHAIRMAN, ASHOK LEYLAND

for hydrogen

vehicles at least 5-6 years away’

Ashok Leyland posted its highest
fourth-quarter and full-year
revenue, net profit and Ebitda in
FY26.Chairman Dheeraj
Hinduja fells Narayanan'V that
therecent fuel price hike and
ongoing geopolitical tensions
areunlikely to impact domestic
and international
commercialvehicle (CV)
demand while also
sharing the company’s
plans forbattery pack
manufacturing and
alternative fuels.
Excerpts:

What contributed to record
performancein FY26?

Ashok Leyland recorded its
highest-ever CVvolumesin
FY26,whichwere 13% higher
than the previousyearand
129% above the earlier peak
seenin FY19.0ur domestic
medium and heavy
commercial vehicles (MHCV)
truckvolumesrose 15% to
1,05,905 units.In the
domestic bus market,we
continued to maintain
leadership.Our export volumes
also grew 19% year-on-year to
18,082 units,while domestic
light commercial vehicle (LCV)
sales achieved record volumes
of 74,322 units.In addition,
our non-CVbusinesses such as
aftermarket,enginesand
defencealso posted healthy
growth.The company ended
the financial yearwith a strong

THE BRITISH
GOVERNMENT will oppose
any attempt from billionaire
Sunil Bharti Mittal to
increase his stake in telecoms
group BT, citing the need to
maintain sovereign control
over “critical national
infrastructure”, the Financial
Times reported on Thursday,

cash position,net of dividend,
CapExand investmentsin
subsidiaries.Thiswas also our
13th consecutive quarter of
double-digit Ebitda margins.
The domestic commercial
vehicle industryalso grewin
double digits, driven by strong
consumption demand.

Candomestic
‘ demand sustain

despite the fuel price
hikes?

So far,there has been

arounda X7 hikeandweare
still seeing very strong demand
on the ground. This could have
some impact onthe GSTrate
cut-led demand and the
replacement demand that
happened earlier.At the same
time, ongoing activity in
construction, miningand
infrastructure continues to
provide momentum to our
sector.The 10% GSTrate
reduction improved customer
and operator profitabilitytoa
large extent.Because of that,
operators are nowable to
withstand evena 34-5

HYDROGEN
VEHICLES, IN
OURVIEW,
ARE STILLAT
AVERY EARLY
STAGE

citing people familiar with
the matter. Reuters could not
immediately verify the
report. BT, the UK
government, and Bharti did
not immediately respond to
requests for comment.

Reuters exclusively
reported last week that Bharti
Enterprises was seeking to

increasein diesel prices.We do
not think this will affect
operator profitabilityina
significant way.

How has the West Asia
conflictimpacted your
operations?

Operations at our Ras Al
Khaimah facilityin the UAE
had a slight slowdown for
about three to fourweeks,but
activity has picked up once
againand productionis

potentially increase its stake
in BT to just under the
threshold that would require
it to make a full takeover offer
for the British telecoms group.

A Bharti spokesman had
said the company is pleased
with its current 24.95%
shareholding and “currently
has no plans to increase its

moving to higherlevels. India,we believe international
International markets may saleswill also contribute
continue to see some meaningfully during the
uncertainty,but thingsappear | course of thisyear.

tobe settling down.Our core

international markets remain What is the status of your
the GCC,Africaand SAARC hydrogen-powered truck
regions,whilewearealso programme?

increasingly entering ASEAN Wealready have hydrogen

markets.We dealt with even
more severe supply-chain
disruptions during Covid and
learned how to cope with such
situations.Sowe remain
optimistic,while staying agile
enough torespond to changes
in the global environment.

Switch Mobility has turned
profitablein FY26.What is
theroad ahead?

Switch India recorded
238% growthine-bus
volumesin FY26 and ended
theyearas the marketleaderin
the e-bus segment. Switch has
several new products under
developmentand during

markets.
Soapart from growthin

stake”

In September, Mittal,
founder and chairman of
Bharti Enterprises, and Gopal
Vittal, vice-chairman and
managing director of Bharti
Airtel, joined the BT board as
non-independent non-
executive directors.

REUTERS

buses running in collaboration
with NTPC and we continue to
work on hydrogen vehicles.
However,ifyouaskabout the
demand position,in ourviewit
isstillatavery early stage
becauseitremainsan
expensive alternative.At least
forthe next five to six years,we
donot see full-scale demand for
hydrogen vehicles.Internally,
however,we are preparing
ourselves so that whenever
customers require hydrogen
vehicles,weareina position to
supply them.That has always
been Ashok Leyland’s policy

to fulfil customer requirements
notjustintermsofvehicle

this financial year itself, segments,butalsoin terms
several newbus models of the fuel technologies
andlightermodelswillbe | theyprefer.

introduced.

Internationally,we What is the update on your
fulfilled an orderfor battery pack manufacturing
Mauritiuslastyearand plans?

have received orders from We have taken a major step
Bhutan and Seychelles, with the groundbreaking fora
with potential for further greenfield battery pack
growth.Weare also seeing manufacturing facility in
risingdemand fromAfrican | Pillaipakkam,Tamil Nadu.

Initially,it will serve our captive

| requirements.

—a

Sunil Bharti Mittal
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TCS ties up with Mistral to
expand enterprise Al push

PRESS TRUST OF INDIA
New Delhi, May 28

INDIAN IT MAJOR Tata Con-
sultancy Services has part-
nered with French artificial
intelligence firm Mistral to
provide frontier grade Al solu-
tion, Mistral Forge, for enter-
prises across the world, the
company said on Thursday.

With this, TCS claims to
have become the first global
system integrator that will
leverage Mistral Forge to build
custom Al models for enter-
prises.

“Tata Consultancy Services
(TCS)...announced alandmark
strategic partnership with
Mistral, one of world’s leading
Al companies.

“As part of this collabora-
tion, TCS has become the first
global systems integrator part-
ner for Mistral Forge, Mistral’s
advanced system for enter-
prises to build frontier-grade
Al models grounded in their
proprietary enterprise knowl-
edge and domain-specific
data,’theIT firm said in a state-
ment.

As part of this strategic col-
laboration, TCS will leverage
Mistral Forge to build custom
Al models for enterprises
which will help customers
deploy their data and enter-
prise context to improve deci-
sion outcomes.

“TCS’ global scale and con-
textual industry knowledge
make them anideal partner for
Mistral. Together, we are
enabling enterprises world-
wide to move from experimen-

tation to AI deployment with
systems thatare open, produc-
tion-ready and aligned with
theirstrategicand operational
requirements,” Mistral Chief
Executive  Officer and
Co-Founder Arthur Mensch,
said.

The partnership will ini-
tially focus on sectors like
banking,financial servicesand
insurance (BFSI),manufactur-
ing, healthcare,and the public
sector,where trusted Al adop-
tion is becoming increasingly
critical, the statement said.

“Together with Mistral, we
will solve for specific industry
challenges,regulatoryrequire-
ments,and sovereign needs for
our enterprise customers,” TCS
Chief Executive Officer & Man-
aging Director K Krithivasan
said. Following this collabora-
tion, TCS said it will also estab-
lish a dedicated centre of excel-
lence for Mistral to drive joint
innovation, build industry-
specific solutions, support pro-
ject delivery, and accelerate
client value through early
access to Mistral’s beta
models.

Dish TV bets on OTT
amid subscriber slide

NARAYANAN YV
Chennai, May 28

DIRECT-TO-HOME  (DTH)
satellite television provider
Dish TV is betting on OTT
aggregation, connected smart
TVsand hybrid entertainment
services to diversifybeyond its
traditional DTH business as it
grappleswithasteepdeclinein
subscribers.

The company recently
launched ‘VZY’, a connected
entertainment ecosystem that
combines 24 OTTappsandlive
television channels on asingle
platform.It has also expanded
into a hardware-led strategy

~with the launch of VZY-

branded connected smart TVs.

“We are focused on bring-
ing back TV culture. These
smart TVswill comewith built-
in subscriptions to the VZY
OTT app, linear TV and DTH
services,” Manoj Dobhal, CEO
and executive director of Dish
TV, told FE.

The DTH business, includ-
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m Firm recently launched
VZY, a connected
entertainment system

B It combines 24 OTT apps
and live TV channels
on a single platform

m DTH business still

contributes to 90-95%
of Dish TV's revenue

nected entertainment busi-
nesses torise over time.

“With the kind of innova-
tion we are trying to bring in,
the share of non-DTH busi-
nesseswill onlyincrease,while

TVs and OTT aggregation
comes as Dish TV’s core sub-
scription business remains
under pressure. Subscription
revenue fell more than 35%
year-on-year to X886 crore in
FY26 due to intense competi-
tion from OTT platforms,
changing viewing habits and
inflationary pressures.

To revive its DTH sub-
scriber base, the firm last week
rolled out regional language-
led channel packs for all four
south Indian languages, start-
ingat 3149 per month.

India’s television consump-
tion marketis divided into four
layers — free-to-air (FTA)
households, linear television
consumers using cable or DTH
services, and hybrid or cord-
cutting users consuming con-
tent primarily through smart
TVsand OTT platforms.

“Wehavea product offering
for each layer of the pyramid,”’
Dobhal added.

In March, Dish TV
approached the Kerala High

Motes :

Place : New Delhi
Date : 27th May, 2026

1)  The Audited Standalone and Consolidated Financial Results for the CQuarter and Financial year ended on 31st March, 2026 have been reviewed by the Audit Commitiee
in its meeting held on 26th May 2026, and approved by the Board of Directors in their maeting held on 27th May, 2026.

2) The above resultzs are an extract of the detailed format of the Financial Results for Quarter and Financial year ended on 31st March, 2026 filed with stock exchanges
pursuant to Regulation 33 & 52 of the Secunties and Exchange Board of India (Listing Obligations and Disclosure requiraments) Regulations, 2015. The full format of
both these resulls, standalone and consolidated, are available on the stock exchange website(s) NSE www.nseindia.com, B5E www.bseindia.com and on Company’s
website www.ashianahousing.com

3) Al the line items referred in Regulation 52(4) and 54(3) of the Securities and Exchange Board of India (Listing and Other Disclosure Requirements) Regulations, 2015,
the pertinent disclosures have been reproduced here.

4) These results have been prepared in accordance with IND AS as per prescribed under Companies Acl, 2013,

*  The requirement for creating Debenture Redemption Reserve is not applicable on the company as per MCA notification number G.S5.R. 574 {E) dated 16th August 2018
Further, maintenance of Capital Redemplion Reserve is nol applicable on the company for the quarter and year ended on 315t March 2026

The Company has nol issued any preferance shares

For and on Behalf of the Board
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Sd/-

Varun Gupta
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does not involve preferential
treatment of websites orappli-
cations and is based on net-
work management capabili-
ties enabled by standalone 5G
architecture.

The company has also
argued before authorities that
its network has sufficient
spare capacity to ensure that
prepaid users are not
impacted.

The launch has, however,
triggered divisions within the
telecom industry and revived
debates around equal internet
access that had largely sub-
sided after the Telecom Regu-
latory Authority of India’s
2016 rules prohibiting dis-

CHENNAI/KOCHI

far avoided publicly targeting
the company.

In submissions to the Par-
liamentary Standing Commit-
tee on Communications and

Information = Technology,
which sought responses from
operators following Airtel’s
launch, Jio argued that net-
work slicing itself is permissi-
ble under the existing regula-
tory framework but said
preferential treatment within
subscriber categories should
require transparent and tech-
nicallyjustified safeguards.
Vodafone Idea, however,
appears to have adopted a
more direct approach both
publicly and in its submis-

STANDALONE CONSOLIDATED ing subscription, marketing wealsotrytosustainour DTH Court seeking what it
_ T Gusrier | Vear aar PR, Baiar Noar aar and a.dvertlslng mC(gme, S’Flll base,”he said. described as equal regulatory
5. Particulars ahded R R s e LR srdid e contributes to 90-95% of Dish The company reported treatment between Prasar
No. 31.03.2026 | 31.03.2025 | 31.03.2026 | 31.03.2025 | 31.03.2026 | 31.03.2025 | 31.03.2026 | 31.03.2025 TV’srevenue.However,Dobhal X¥100croreinrevenuefromits Bharati’s DD Free Dish plat-
| _ - (Audited) (Audited) | ({Audited) | (Audited) {Audited) {Audited) (Audited) | (Audited) | said the company expects the  smartTVbusiness. form and private DTH opera-
1| Total Income From Operations 31,259 21,166 | 1,10,958 48,206 33,518 22948 | 118743 | 55.745 share of non-DTH and con- The push towards smart tors.
2 | Net Profit/{Loss) For The Period (Before Tax,
Exceptional And /Or Extraordinary items) 2,966 2 667 16,510 3.352 2 B70 2629 15,896 3.119 ' :
3 | Net Profit/{Loss) For The Period Before Tax FROM TH E FRONT PAGE
(After Exceptional And /Or Extraordinary Items) 2,966 2,667 16.510 2,852 2,870 2,628 15,896 2,619
4 | Met Profit{Loss) For The Period After Tax
| (After Exceptional And /Or Extraordinary Items) 2173 1,974 12,362 1,843 2,098 2,034 11,789 1,824 I e ecom Wal‘s return aS
5 | Total Comprehensive Income For The Period
| [Comprising Profit / (Loss) For The Period ®
(After Tax) And Other Comprehensive Income
(After Tax)] 2,256 £.018 12,565 1.875 2,210 2,085 12,056 1,886 O a ea Ca S Ou 1 e
6 | Equity Share Capital 2,010 2,010 2,010 2010 2,010 2,010 2,010 2,010
7 | Other Equity (excluding Revaluation Reserves, “INDIA’S DIGITAL GROWTH s, | -_-lr___l" 5| ey
| Securities Premium Account & Capital Redemption has been built on the founda- | e ' E_', ] W
Reserve) 70,104 60,051 70,104 60.051 69,540 59,986 69,540 59,986 tion of affordable and connec- - - ' e
8 | Securities Premium Account 14,359 14,359 14,359 14,359 14,358 14,359 14,359 14,359 tivity for all. At Vi, we strongly '
9 | Networth 86510 | 76458 | 86510 | 76458 | 85947 | 76392 | 85947 | 76,392 believe that every customer
10 | Paid up Debt Capitall Outstanding Debt 29365 | 23472 | 209385 | 23472 | 20365 | 23472 | 29365 | 23472 deservesa fair and consistent
eh LR ’ ' , : ' ’ ' ; network experience. Offering
11 | Dabt Equity Ratia 0.35 0.34 .35 0.34 0.36 (.34 0.36 0.34 preferential Speeds or services
12 | Earnings Per Share (Of Rs. 2/- Each)- based on user profile, raises
! Basic And Diluted 2.24 1.99 12.50 1.87 2.20 2.06 11.99 1.88 questions around equity and
13 | Debenture Redemption Reserve/ Capital principles of an equal digital
| Redemption Reserve* a7 37 37 a7 37 37 37 37 ecosystem,” said Avneesh
14 | Debt Service Coverage Ratia 0.78 1.33 2.04 1.16 0.76 1.31 1.99 113 Kho\jlii Cgllefﬁllafketmg offi-
| : . cer,Vodatone Idea.
15| Interest Service Coverage Ratio 3.29 2.83 3.13 1.48 3.22 2.81 3.05 1.44 “For India to continue its
18 | Security Cover available 3.92 4.0 3.92 4.01 4.11 4.21 4.11 4.21 digital growth, even as the criminatorytariffsfordataser- sions, where sources said it
17 | Current Ratio 1.33 1.37 1.33 1.37 1.33 1.37 1.33 1.37 technology advances, it is vices.The current dispute dif-  described such services as dis-
18 | Long Term Debt to Working Capital Ratio .29 0.28 .29 .28 0.28 0.28 0.28 098 important for innovationand  fersfromearlierbattlesaround criminatoryin nature.
19| Bad Dobis o Accounts Receivabls Ratic . ) : . . _ i ) mopetisation models to keep  Free Basics gnd AirteI. Zero . People aware of the matter
: the interests of all customers because the issue now is not  said some form of regulatory
2 ! Current Liability Ratio _ .91 0.90 G.91 2.90 0.90 0.68 090 0.88 paramount, be transparent differential access to specific  intervention or clarification is
21 | Total Debis to Total Assels Ratio 0.07 0.08 0.07 0.08 0.07 0.07 0.07 0.07 and most of all remain inclu- content but differentiated now expected as the govern-
22 | Debtors Turnover Ratio - - - - sive,”he added. quality of internet experience = mentand policymakers exam-
23 | inventory Turnover Ratio 0.34 0.16 0.31 0.16 0.23 0.19 0.33 0.19 Airtel has defended the enabledthroughnetworkslic- ine whether existing net neu-
24 | Operating Margin (%) 1363% | 19.47% | 21.86% | 18.18% | 12.42% | 17.79% | 19.91% | 15.30% offering, arguing that it ingtechnology. trality ~ rules  adequately
_ A - 3 3 - i 5 ! remains compliant with net While Reliance Jio hasalso  address consumer-facing slic-
25| Wet Frofit Margin (%) 6.95% 9.33% 1.14% 3.82% 6.26% 8.86% 9.83% 3.27% neutrality norms because it opposedAirtel’smove,ithasso  ing-based services in the 5G

era.

For Vi, the campaign also
serves a broader strategic pur-
pose. The company recently
received AGR-related relief
measures from the govern-
ment, approved a fresh
34,730-crore fundraise from
an Aditya Birla Group entity,
and expanded 5G services to
more than 80 cities.

Against that backdrop, the
campaign appears designed
not only to challenge Airtel’s
product strategy, but also to
signal that Vodafone Idea
intends tore-enterthe telecom
battle more aggressively after
years spent focused primarily
on survival.
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Ashok Leyland posted its highest |

fourth-quarterand full-year
revenue, net profit and Ebitda in
FY26.Chairman Dheeraj
Hinduja tells Narayanan 'V that
the recent fuel price hike and
ongoing geopolitical tensions
areunlikely to impact domestic
andinternational
commercial vehicle (CV)
demand while also
sharing the company’s
plans for battery pack
manufacturing and
alternative fuels.
Excerpts:

What contributed to record
performancein FY26?

Ashok Leyland recorded its
highest-ever CVvolumesin
FY26,whichwere 13% higher
than the previousyearand
129% above the earlier peak
seenin FY19.0ur domestic
medium and heavy
commercial vehicles (MHCV)
truckvolumesrose 15%to
1,05,905 units.Inthe
domestic bus market,we
continued to maintain
leadership. Our export volumes
also grew 19% year-on-year to
18,082 units,while domestic
light commercial vehicle (LCV)
sales achieved record volumes
of 74,322 units.In addition,
our non-CVbusinesses such as
aftermarket,enginesand
defence also posted healthy
growth.The company ended
the financial yearwith a strong

THE BRITISH

GOVERNMENT will oppose
any attempt from billionaire
Sunil Bharti Mittal to
increase his stake in telecoms
group BT, citing the need to
maintain sovereign control
over “critical national
infrastructure” the Financial
Times reported on Thursday,

® DHEERAJ HINDUJA, CHAIRMAN, ASHOK LEYLAND

'Full-scale demand
vehicles at least 5-

cash position, net of dividend,
CapExand investmentsin
subsidiaries.This was also our
13th consecutive quarter of
double-digit Ebitda margins.
The domestic commercial
vehicle industryalso grewin
double digits, driven by strong
consumption demand.

Candomestic

demand sustain

despite the fuel price
hikes?

So far, there has been

around a7 hikeandweare
still seeing very strong demand
on the ground. This could have
some impact on the GSTrate
cut-led demand and the
replacement demand that
happened earlier.At the same
time,ongoing activityin
construction, miningand
infrastructure continues to
provide momentum to our
sector.The 10% GST rate
reduction improved customer
and operator profitability toa
large extent.Because of that,
operators are nowable to
withstand evena I4-5

HYDROGEN
VEHICLES, IN
OUR VIEW,
ARE STILLAT
AVERY EARLY
STAGE

citing people familiar with
the matter. Reuters could not
immediately verify the
report. BT, the UK
government, and Bharti did
not immediately respond to
requests for comment.

Reuters exclusively
reported last week that Bharti
Enterprises was seeking to

increase in diesel prices.We do
not think thiswill affect
operator profitabilityina
significant way.

How has the West Asia
conflictimpacted your
operations?

Operationsat our RasAl
Khaimabh facility in the UAE
had a slight slowdown for
about three to fourweeks, but
activity has picked up once
again and production is

potentlally increase its stake
in BT to just under the
threshold that would require
it to make a full takeover offer
for the British telecoms group.

A Bharti spokesman had
said the company is pleased
with its current 24.95%
shareholding and “currently
has no plans to increase its

or hydrogen

years away'

moving to higherlevels.
International markets may
continue to see some
uncertainty,but things appear
tobe settling down. Our core
international markets remain
the GCC,Africaand SAARC
regions,whilewearealso
increasingly entering ASEAN
markets.We dealt with even
more severe supply-chain
disruptions during Covid and
learned how to cope with such
situations.Sowe remain
optimistic,while staying agile
enough torespond to changes
inthe global environment.

Switch Mobility has turned
profitablein FY26.What is
theroad ahead?

Switch Indiarecorded
238% growthine-bus
volumesin FY26 and ended
theyearas the marketleaderin
the e-bus segment. Switch has
several new products under
developmentand during
this financial yearitself,
several newbus models
and lighter models will be
introduced.

Internationally,we
fulfilled an orderfor
Mauritius lastyearand
have received orders from
Bhutan and Seychelles,
with potential for further
growth.We are also seeing
rising demand from African
markets.

Soapart from growth in

stake.”

In September, Mittal,
founder and chairman of
Bharti Enterprises, and Gopal
Vittal, vice-chairman and
managing director of Bharti
Airtel, joined the BT board as
non-independent non-
executive directors.

REUTERS

| India,we believe international

saleswill also contribute
meaningfully during the
course of thisyear.

What is the status of your
hydrogen-powered truck
programme?

Wealready have hydrogen
buses running in collaboration
with NTPC and we continue to
work on hydrogen vehicles.
However, if youaskabout the
demand position,in ourview it
isstillatavery early stage
becauseitremainsan
expensive alternative.Atleast
for the next five to six years,we
donot see full-scale demand for
hydrogen vehicles.Internally,
however,we are preparing
ourselves so that whenever
customers require hydrogen
vehicles,we are in a position to
supply them.That has always
been Ashok Leyland’s policy
to fulfil customer requirements
notjustin terms of vehicle
segments,butalsoin terms
of the fuel technologies
they prefer.

What is the update on your
battery pack manufacturing
plans?

We have taken a major step
with the groundbreaking fora
greenfield battery pack
manufacturing facility in
Pillaipakkam, Tamil Nadu.
Initially, it will serve our captive
requirements.

Sunil Bharti Mittal

ASHIANA HOUSING LIMITED

Reqgd. Off.:; 5F Everest, 26/C, Chowringhee Road, Kolkata - 700071

Head off. ; 304, Southem Park, Saket District Centre, Saket, New Delhi - 110017, Telephone number : 011-4265 4265

Official E-mail : investorralations@ashianahousing.com, Weabsite : www.ashianahousing.com

CIN : LTO109WB1986PLC040864

STATEMENT OF STANDALONE AND CONSOLIDATED AUDITED FINANCIAL RESULTS

FOR THE QUARTER AND FINANCIAL YEAR ENDED ON 315T MARCH, 2026

({INR in Lakhs except EPS)
STANDALONE CONSOLIDATED
. Quarter Quarter Year Year Quarter Quarter Yeaar Yaar
sl. Particulars ended ended ended ended ended anded shded ended
No. 31.03.2026 31.03.2025 31.03.2026 31.03.2025 31.03.2026 31,03.2025 31.03.2026 31.03.2025
(Audited) {Audited) {Audited) {Audited) (Audited) (Audited) (Audited) (Audited)
1 | Total Income From Operations 31,2559 21,166 1,100,958 48 206 33,518 22948 1.18,743 55,745
2 | Met Profit/(Loss) For The Period (Before Tax,
Exceptional And /Or Extraordinary ltems) 2,966 2,667 16.510 3,362 2.870 2,629 15,896 3,119
3 | Net Profit/{Loss) For The Period Before Tax
(After Exceptional And /Or Extraordinary ltems) 2,866 2,667 16,510 2,852 2,870 2,629 15,896 2.619
4 | Net Profit/{Loss) For The Period After Tax
(After Exceptional And /Or Extracrdinary ltems) 2173 1,974 12,362 1,843 2.098 2,034 11,789 1,824
5 | Total Comprehensive Income For The Period
[Comprising Profit / (Loss) For The Period
{After Tax) And Other Comprehensive Income
(After Tax)) 2,256 2,018 12,565 1,875 2,210 2,085 12,056 1,886
6 | Equity Share Capital 2,010 2,010 2,010 2,010 2,010 2.010 2.010 2,010
7 | Other Equity (excluding Revaluation Reserves,
Securities Premium Account & Capital Redemption
Reserve) 70,104 60,051 70,104 60,051 69,540 59,986 69,540 08,986
8 | Securities Premium Account 14,359 14,358 14,355 14,3592 14,358 14,3558 14,359 14.359
9 | Networth 86,510 76,458 86,510 76,458 85,947 76,392 85,947 76,392
10 | Paid up Debt Capital! Outstanding Debt 25,365 23472 29,365 23,472 29,365 23,472 28,365 23472
11 | Debt Equity Ratio 0.35 0.34 0.35 0.34 0.36 0.34 0.36 0.34

12 | Eamings Per Share (Of Rs. 2/- Each)-

Basic And Diluted 224 1.99 12.50 1.87 220 2.06 11.99 1.88

13 | Debenture Redemption Reserve! Capital

Redemption Reserve” ar 37 37 a7 37 37 % ar

14 | Debt Service Coverage Ratio 0.78 1.33 2.04 1.16 0.76 1.31 1.99 1.13

15 | Interest Service Coverage Ratio 3.29 2.83 3.13 1.48 3.22 2.81 3.05 1.44

16 | Security Cover available 3.92 4.0 3.82 4.01 4.1 4.21 4.11 4,21

17 | Current Ratio 1.33 1.37 1.33 1.37 1.33 1.37 1.33 1.37

18 | Long Term Debt to Working Capital Ratio 0.29 0.28 0.29 0.28 0.28 .28 0.28 0.28

19 | Bad Debts to Accounts Receivable Ratio - - - - - - - -

20 | Current Liability Ratio 0.91 0.90 0.91 0.90 0.90 0.88 0.90 0.88

21 | Total Debts to Total Assels Ratio 0.07 0.08 0.07 0.08 0.07 0.07 0.07 0.07

22 | Debtors Tumover Rakio - - - i E E > g

23 | Inventory Turnover Ratio 0.31 0.16 0.31 0.16 0.33 0.19 033 0.19

24 | Operating Margin (%) 13.63% 19.47% 21.86% 18.18% 12.42% 17.79% 19.91% 15.30%

25 | Net Profit Margin (%) 6.95% 9.33% 11.14% 3.82% B6.26% B.B6% 9.93% 3.27%

Notes :

1) The Audited Standalone and Consoclidated Financial Results for the Quarter and Financial year ended on 31st March, 2026 have been reviewed by the Audit Committes
in its meeting held on 26th May 2026, and approved by the Board of Directors in their meeting held on 27th May, 20:26.

2] The above results are an extract of the detailed format of the Financial Results for Quarter and Financial year ended on 31st March, 2026 filed with stock exchanges
pursuant to Regulation 33 & 52 of the Securities and Exchange Board of India (Listing Obligations and Disclosure requirements) Regulations, 2015. The full format of
both these results, standalone and consolidated, are available on the stock exchange website{s) NSE www.nseindia.com, BSE www.bseindia.com and on Company's
website www.ashianahousing.com

3) All the line items referred in Regulation 52(4) and 54(3) of the Securities and Exchange Board of India (Listing and Other Disclosure Requirements) Regulations, 2015,
the pertinent disclosures have heen reproduced here,

4)  These results have been prepared in accordance with IND AS as per prescribed under Companies Act, 2013

*  The requirement for creating Debenture Redemption Reserve s not applicable on the company as per MCA notification number G.5.R. 574 (E) dated 16th August 2019
Further, maintenance of Capital Redemption Reserve is not applicable on the company for the guarter and year ended on 31st March 2028.
The Company has not issued any preference shares.
For and on Behalf of the Board
Ashiana Housing Limited
Sd/-
Place : New Dealhi Varun Gupta
Date : 27th May, 2026 (Wholetime Director]
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TCS ties up with Mistral to
expand enterpnse Al push

PRESS TRUST OF INDIA
New Delhi, May 28

INDIAN IT MAJOR Tata Con-
sultancy Services has part-
nered with French artificial
intelligence firm Mistral to
provide frontier grade Al solu-
tion, Mistral Forge, for enter-
prises across the world, the
company said on Thursday.

With this, TCS claims to
have become the first global
system integrator that will
leverage Mistral Forge to build
custom Al models for enter-
prises.

“Tata Consultancy Services
(TCS)...announced alandmark
strategic partnership with
Mistral, one of world’s leading
Al companies.

“As part of this collabora-
tion, TCS has become the first
global systemsintegrator part-
ner for Mistral Forge, Mistral’s
advanced system for enter-
prises to build frontier-grade
Al models grounded in their
proprietary enterprise knowl-
edge and domain-specific
data,’theITfirm said ina state-
ment.

As part of this strategic col-
laboration, TCS will leverage
Mistral Forge to build custom
Al models for enterprises
which will help customers
deploy their data and enter-
prise context to improve deci-
sion outcomes.

“TCS’ global scale and con-
textual industry knowledge
make them an ideal partner for
Mistral. Together, we are
enabling enterprises world-
wide to move from experimen-

tation to AI deployment with
systems thatare open, produc-
tion-ready and aligned with
their strategicand operational
requirements,” Mistral Chief
Executive  Officer and
Co-Founder Arthur Mensch,
said.

The partnership will ini-
tially focus on sectors like
banking, financial servicesand
insurance (BFSI),manufactur-
ing, healthcare,and the public
sector, where trusted Al adop-
tion is becoming increasingly
critical, the statement said.

“Together with Mistral, we
will solve for specific industry
challenges,regulatoryrequire-
ments,and sovereign needs for
our enterprise customers,” TCS
Chief Executive Officer & Man-
aging Director K Krithivasan
said. Following this collabora-
tion, TCS said it will also estab-
lisha dedicated centre of excel-
lence for Mistral to drive joint
innovation, build industry-
specific solutions, support pro-
ject delivery, and accelerate
client value through early
access to Mistral’s beta
models.

Dish TVbets on OTT
amid subscriber slide

NARAYANAN V
Chennai, May 28

DIRECT-TO-HOME  (DTH)
satellite television provider
Dish TV is betting on OTT
aggregation, connected smart
TVsand hybrid entertainment
services to diversify beyond its
traditional DTH business as it
grappleswithasteep declinein
subscribers.

The company recently
launched ‘VZY’, a connected
entertainmentecosystem that
combines 24 OTT appsandlive
television channels onasingle
platform.It has also expanded
into a hardware-led strategy

~ with the launch of VZY-

branded connected smart TVs.

“We are focused on bring-
ing back TV culture. These
smart TVs will come with built-
in subscriptions to the VZY
OTT app, linear TV and DTH
services,” Manoj Dobhal, CEO
and executive director of Dish
TV, told FE.

The DTH business, includ-
ing subscription, marketing
and advertising income, still
contributes to 90-95% of Dish
TV’srevenue. However, Dobhal
said the company expects the
share of non-DTH and con-

ACTION PLAN

® Firm recently launched
VZY, a connected
entertainment system

M It combines 24 OTT apps
and live TV channels
on a single platform

m DTH business still
contributes to 90-95%
of Dish TV's revenue

nected entertainment busi-
nesses torise over time.

“With the kind of innova-
tion we are trying to bring in,
the share of non-DTH busi-
nesseswill onlyincrease,while
we also try to sustain our DTH
base,” he said.

The company reported
3100 croreinrevenue from its
smart TV business.

The push towards smart

TVs and OTT aggregation
comes as Dish TV’s core sub-
scription business remains
under pressure. Subscription
revenue fell more than 35%
year-on-year to 886 crore in
FY26 due to intense competi-
tion from OTT platforms,
changing viewing habits and
inflationary pressures.

To revive its DTH sub-
scriber base, the firm last week
rolled out regional language-
led channel packs for all four
south Indian languages, start-
ing at X149 per month.

India’s television consump-
tion market is divided into four
layers — free-to-air (FTA)
households, linear television
consumers using cable or DTH
services, and hybrid or cord-
cutting users consuming con-
tent primarily through smart
TVsand OTT platforms.

“Wehavea product offering
for each layer of the pyramid,”
Dobhal added.

In March, Dish TV
approached the Kerala High
Court seeking what it
described as equal regulatory
treatment between Prasar
Bharati’s DD Free Dish plat-
form and private DTH opera-
tors.

Telecom wars return as
Voda Idea calls out Airtel

“INDIA’S DIGITAL GROWTH
has been built on the founda-
tion of affordable and connec-
tivity for all. At Vi, we strongly
believe that every customer
deserves a fair and consistent
network experience. Offering
preferential speeds or services
based on user profile, raises
questions around equity and
principles of an equal digital
ecosystem,” said Avneesh
Khosla, chief marketing offi-
cer,Vodafone Idea.

“For India to continue its
digital growth, even as the
technology advances, it is
important for innovation and
monetisation models to keep
the interests of all customers
paramount, be transparent
and most of all remain inclu-
sive,” he added.

Airtel has defended the
offering, arguing that it
remains compliant with net
neutrality norms because it
does not involve preferential
treatment of websites orappli-
cations and is based on net-
work management capabili-
ties enabled by standalone 5G
architecture.

The company has also
argued before authorities that
its network has sufficient
spare capacity to ensure that
prepaid wusers are not
impacted.

The launch has, however,
triggered divisions within the
telecom industry and revived
debates around equal internet
access that had largely sub-
sided after the Telecom Regu-
latory Authority of India’s
2016 rules prohibiting dis-

Kolkata

criminatory tariffs for data ser-
vices. The current dispute dif-
fersfrom earlierbattlesaround
Free Basics and Airtel Zero
because the issue now is not
differential access to specific
content but differentiated
quality of internet experience
enabled through network slic-
ing technology.

While Reliance Jio has also
opposed Airtel’s move,it has so
far avoided publicly targeting
the company.

In submissions to the Par-
liamentary Standing Commit-
tee on Communications and
Information  Technology,
which sought responses from
operators following Airtel’s
launch, Jio argued that net-
work slicing itself is permissi-
ble under the existing regula-
tory framework but said
preferential treatment within
subscriber categories should
require transparent and tech-
nicallyjustified safeguards.

Vodafone Idea, however,
appears to have adopted a
more direct approach both
publicly and in its submis-

sions, where sources said it
described such services as dis-

criminatory in nature.

People aware of the matter
said some form of regulatory
intervention or clarification is
now expected as the govern-
mentand policymakers exam-
ine whether existing net neu-
trality rules adequately
address consumer-facing slic-
ing-based services in the 5G
era.

For Vi, the campaign also
serves a broader strategic pur-
pose. The company recently
received AGR-related relief
measures from the govern-
ment, approved a fresh
34,730-crore fundraise from
an Aditya Birla Group entity,
and expanded 5G services to
more than 80 cities.

Against that backdrop, the
campaign appears designed
not only to challenge Airtel’s
product strategy, but also to
signal that Vodafone Idea
intends tore-enterthe telecom
battle more aggressively after
years spent focused primarily
on survival.
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'Full-scale demand

® DHEERAJ HINDUJA, CHAIRMAN, ASHOK LEYLAND

for hydrogen

vehicles at least 5-6 years away’

Ashok Leyland posted its highest
fourth-quarter and full-year
revenue, net profit and Ebitda in
FY26.Chairman Dheeraj
Hinduja fells Narayanan'V that
therecent fuel price hike and
ongoing geopolitical tensions
areunlikely to impact domestic
and international
commercial vehicle (CV)
demand while also
sharing the company’s
plans forbattery pack
manufacturing and
alternative fuels.
Excerpts:

What contributed to record
performancein FY26?

Ashok Leyland recorded its
highest-ever CVvolumesin
FY26,whichwere 13% higher
than the previousyearand
129% above the earlier peak
seenin FY19.0ur domestic
medium and heavy
commercial vehicles (MHCV)
truckvolumesrose 15% to
1,05,905 units.In the
domestic bus market,we
continued to maintain
leadership.Our export volumes
also grew 19% year-on-year to
18,082 units,while domestic
light commercial vehicle (LCV)
sales achieved record volumes
of 74,322 units.In addition,
our non-CVbusinesses such as
aftermarket,enginesand
defencealso posted healthy
growth.The company ended
the financial yearwith a strong

THE BRITISH
GOVERNMENT will oppose
any attempt from billionaire
Sunil Bharti Mittal to
increase his stake in telecoms
group BT, citing the need to
maintain sovereign control
over “critical national
infrastructure”, the Financial
Times reported on Thursday,

cash position, net of dividend,
CapExand investmentsin
subsidiaries.This was also our

increasein diesel prices.We do
not think this will affect
operator profitabilityina

13th consecutive quarter of significant way.
double-digit Ebitda margins.
The domestic commercial How has the West Asia
vehicle industryalso grewin conflictimpacted your
double digits,drivenbystrong | operations?
consumption demand. Operationsat our RasAl
Khaimah facilityin the UAE
Can domestic had a slight slowdown for
‘ demand sustain about three to fourweeks, but
despite the fuel price activity has picked up once
hikes? againand productionis
So far,there has been

around a7 hikeandweare
still seeing very strong demand
on the ground. This could have
some impact onthe GSTrate
cut-led demand and the
replacement demand that
happened earlier.At the same
time, ongoing activity in
construction, miningand
infrastructure continues to
provide momentum to our
sector.The 10% GSTrate
reduction improved customer
and operator profitabilitytoa
large extent.Because of that,
operators are nowable to
withstand evena 34-5

HYDROGEN
VEHICLES, IN
OURVIEW,
ARE STILLAT
AVERY EARLY
STAGE

citing people familiar with
the matter. Reuters could not
immediately verify the
report. BT, the UK
government, and Bharti did
not immediately respond to
requests for comment.
Reuters exclusively
reported last week that Bharti
Enterprises was seeking to

moving to higherlevels. India,we believe international
International markets may saleswill also contribute
continue to see some meaningfully during the
uncertainty,but thingsappear | course of thisyear.

tobe settling down. Our core

international marketsremain | Whatisthe statusof your
the GCC,Africaand SAARC hydrogen-powered truck
regions,whilewearealso programme?

increasingly entering ASEAN Wealready have hydrogen

markets.We dealt with even
more severe supply-chain
disruptions during Covid and
learned how to cope with such
situations.Sowe remain
optimistic,while staying agile
enough torespond to changes
in the global environment.

Switch Mobility has turned
profitablein FY26.Whatis
theroad ahead?

Switch India recorded
238% growthine-bus
volumesin FY26 and ended
theyearas the marketleaderin
the e-bus segment. Switch has
several new products under
developmentand during

rising demand from African
markets.
Soapart from growth in

UK govt will block Mittal bid to raise stake in BT

potentially increase its stake
in BT to just under the
threshold that would require
it to make a full takeover offer
for the British telecoms group.

A Bharti spokesman had
said the company is pleased
with its current 24.95%
shareholding and “currently
has no plans to increase its

stake”

In September, Mittal,
founder and chairman of
Bharti Enterprises, and Gopal
Vittal, vice-chairman and
managing director of Bharti
Airtel, joined the BT board as
non-independent non-
executive directors.

REUTERS

buses running in collaboration
with NTPC and we continue to
work on hydrogen vehicles.
However,ifyouaskabout the
demand position,in ourviewit
isstillatavery early stage
becauseitremainsan
expensive alternative.At least
forthe next five to six years,we
donot see full-scale demand for
hydrogen vehicles.Internally,
however,we are preparing
ourselves so that whenever
customers require hydrogen
vehicles,weareina position to
supply them.That has always
been Ashok Leyland’s policy

to fulfil customer requirements
notjustintermsofvehicle

this financial year itself, segments,butalsoin terms

several new bus models of the fuel technologies

andlightermodelswillbe | theyprefer.

introduced.

Internationally,we What is the update on your

fulfilled an orderfor battery pack manufacturing

Mauritiuslastyearand plans?

have received orders from We have taken a major step

Bhutan and Seychelles, with the groundbreaking fora
with potential for further greenfield battery pack
growth.Weare also seeing manufacturing facility in

Pillaipakkam, Tamil Nadu.
Initially,it will serve our captive

| requirements.
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Sunil Bharti Mittal

ASHIANA HOUSING LIMITED
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Head off, | 304, Southern Park, Sakel Disirict Cenlre, Saket, New Delhi - 110017, Telephone number | D11-4265 4265

Official E-mail - investorrelations@ashianahousing.com, Website | www ashianahousing.com

CIN : L70109WB1986PLCO40864

STATEMENT OF STANDALONE AND CONSOLIDATED AUDITED FINANCIAL RESULTS

FOR THE QUARTER AND FINANCIAL YEAR ENDED ON 315T MARCH, 2026

(INR in Lakhs except EPS)
STANDALONE CONSOLIDATED
A Quarter Quarter Yaar Year Cuarter Quarier Year Yaar
Si. Particulars ended ended ended ended ended ended ended ended
No. 31.03.2026 31.03.2025 31.03.2026 31.03.2025 31.03.2026 31.03.2025 31.03.2026 | 31.03.2025
{Audited) (Audited) {Audited) {Audited) {Audited) {Audited) {Audited) (Audited)
1 | Total Income From Operations 31.2568 21,166 1,10,958 48,206 32,518 22,948 1,18,743 85,745
2 | Net Profit(Loss) For The Period (Before Tax,
Exceptional And /Or Extraordinary items) 2,966 2 667 16,510 3.352 2 BT0 2629 15,896 3.119
3 | Met Profit/{Loss) For The Period Before Tax
(After Exceptional And /Or Extraordinary Items) 2,966 2,667 16.510 2,852 2,870 2,628 15,896 2,619
4 | Met Profit{Loss) For The Period After Tax
| (After Exceptional And /Or Extraordinary ltems) 2173 1,974 12,362 1.643 2,098 2,034 11,789 1.6824
5 | Total Comprehensive Income For The Period
| [Comprising Profit / (Loss) For The Period
(After Tax) And Other Comprehensive Income
{After Tax)] 2,256 2,018 12,565 1.875 2,210 2,085 12,056 1.886
6 | Equity Share Capital 2010 2,010 2.010 2.010 2,010 2,010 2010 2010
7 | Other Equity (excluding Revaluation Reserves,
| Securities Pramium Account & Capital Redemption
Resarvea) 70,104 60,051 70,104 60.051 649,540 59.986 69,540 59,986
8| Securities Premium Account 14,359 14,359 14,359 14.359 14,359 14,359 14,359 14,359
9 | Networth 86,510 76,458 86,510 76,458 85,947 76,392 85,947 76,392
16 | Paid up Debt Capital/ Outstanding Debt 29,365 23472 29,365 23472 29,365 23.472 29 365 23472
11 | Dabt Equity Ratia 0.35 0.34 0,35 0.34 0.36 (.34 0.36 0.34
12 | Earnings Per Share (Of Rs. 2/- Each)-
Basic And Diluted 2.24 1.99 12.50 1.87 2.20 2.06 11.98 1.88
13 | Debanture Redemption Reserve/ Capital
| Redemption Reserva® 37 ar 37 37 37 37 3T 37
14 | Debt Service Coverage Ratio 0.78 1.33 2.04 1.16 0.76 1.31 1.99 1.13
151 Interast Service Covarage Ratio 3.29 2.83 313 1.48 3.22 2.81 3.05 1.44
16 j Security Cover available 3.92 4.01 3.92 4.01 411 4 21 4.1 4.1
1?1' Current Ratio 1.33 =T 1.33 1.37 1.33 1.37 1.33 1.37
18 | Long Term Debt to Working Capital Ratio .29 0.28 0.29 0.28 0.28 0.28 0.28 .28
19 | Bad Debts to Accounts Receivable Ratio - - - - - - - -

20 | Current Liabllity Ratio 0.91 0.90 0.91 0.80 0.90 0.88 0.90 0.88

21 | Total Debts to Total Assets Ratio 0.07 0.08 0.07 0.08 0.07 0.07 0.07 0.07

22 | Debtors Turnover Ratio - - - -

£3 | Iinventory Turnover Ratio .31 0.16 0.31 0.16 0.33 19 0.33 0.19

24 | Operating Margin (%) 13.63% 19.47% 21.86% 18.18% 12.42% 17.79% 19.91% 15.30%

251 Net Profit Margin (%) 6.95% 8.33% 11.14% 3.82% 6.26% 8.86% 9.93% 3.27%

MNotes :

1)  The Audited Standalone and Consolidated Financial Results for the CQuarter and Financial year ended on 31st March, 2026 have been reviewed by the Audit Commitiee
in its meeting held on 26th May 2026, and approved by the Board of Directors in their maeting held on 27th May, 2026.

2) The above results are an extract of the detailed format of the Financial Results for Quarter and Financial year ended on 31st March, 2026 filed with stock exchanges
pursuant to Regulation 33 & 52 of the Secunties and Exchange Board of India (Listing Obligations and Disclosure requiraments) Regulations, 2015, The full format of
both these resulls, standalone and consolidated, are available on the stock exchange website(s) NSE www.nseindia.com, B5E www.bseindia.com and on Company’s
website www.ashianahousing.com

3) Al the line items referred in Regulation 52(4) and 54(3) of the Securities and Exchange Board of India (Listing and Other Disclosure Requirements) Regulations, 2015,
the pertinent disclosures have been reproduced here.

4) These results have been prepared in accordance with IND AS as per prescribed under Companies Act, 2013,

*  The requirement for creating Debenture Redemption Reserve is not applicable on the company as per MCA notification number G.S5.R. 574 {E) dated 16th August 2018,
Further, maintenance of Capital Redemplion Reserve is nol applicable on the company for the quarter and year ended on 315t March 2026
The Company has nol issued any preferance shares
For and on Behalf of the Board
Ashiana Housing Limited
Sd/-
Place : New Delhi Varun Gupﬂ
Date : 27th May, 2026 (Wholetime Director)

epaper.financ:ialexpress.cnn‘. .

TCS ties up with Mistral to
expand enterpnse Alpush

PRESS TRUST OF INDIA
New Delhi, May 28

INDIAN IT MAJOR Tata Con-
sultancy Services has part-
nered with French artificial
intelligence firm Mistral to
provide frontier grade Al solu-
tion, Mistral Forge, for enter-
prises across the world, the
company said on Thursday.

With this, TCS claims to
have become the first global
system integrator that will
leverage Mistral Forge to build
custom Al models for enter-
prises.

“Tata Consultancy Services
(TCS)...announced alandmark
strategic partnership with
Mistral, one of world’s leading
Al companies.

“As part of this collabora-
tion, TCS has become the first
global systems integrator part-
ner for Mistral Forge, Mistral’s
advanced system for enter-
prises to build frontier-grade
Al models grounded in their
proprietary enterprise knowl-
edge and domain-specific
data,’theIT firm said in a state-
ment.

As part of this strategic col-
laboration, TCS will leverage
Mistral Forge to build custom
Al models for enterprises
which will help customers
deploy their data and enter-
prise context to improve deci-
sion outcomes.

“TCS’ global scale and con-
textual industry knowledge
make them anideal partner for
Mistral. Together, we are
enabling enterprises world-
wide to move from experimen-

tation to AI deployment with
systems thatare open, produc-
tion-ready and aligned with
theirstrategicand operational
requirements,” Mistral Chief
Executive  Officer and
Co-Founder Arthur Mensch,
said.

The partnership will ini-
tially focus on sectors like
banking,financial servicesand
insurance (BFSI),manufactur-
ing, healthcare,and the public
sector,where trusted Al adop-
tion is becoming increasingly
critical, the statement said.

“Together with Mistral, we
will solve for specific industry
challenges,regulatoryrequire-
ments,and sovereign needs for
our enterprise customers,” TCS
Chief Executive Officer & Man-
aging Director K Krithivasan
said. Following this collabora-
tion, TCS said it will also estab-
lisha dedicated centre of excel-
lence for Mistral to drive joint
innovation, build industry-
specific solutions, support pro-
ject delivery, and accelerate
client value through early
access to Mistral’s beta
models.

Dish TV bets on OTT
amid subscriber slide

NARAYANAN YV
Chennai, May 28

DIRECT-TO-HOME  (DTH)
satellite television provider
Dish TV is betting on OTT
aggregation, connected smart
TVsand hybrid entertainment
services to diversifybeyond its
traditional DTH business as it
grappleswithasteepdeclinein
subscribers.

The company recently
launched ‘VZY’, a connected
entertainment ecosystem that
combines 24 OTTappsandlive
television channels on asingle
platform.It has also expanded
into a hardware-led strategy

~with the launch of VZY-

branded connected smart TVs.

“We are focused on bring-
ing back TV culture. These
smart TVswill comewith built-
in subscriptions to the VZY
OTT app, linear TV and DTH
services,” Manoj Dobhal, CEO
and executive director of Dish
TV, told FE.

The DTH business, includ-
ing subscription, marketing
and advertising income, still
contributesto 90-95% of Dish
TV’srevenue. However, Dobhal
said the company expects the
share of non-DTH and con-

ACTION PLAN

m Firm recently launched

VZY, a connected
entertainment system

B It combines 24 OTT apps
and live TV channels
on a single platform

m DTH business still
contributes to 90-95%
of Dish TV's revenue

nected entertainment busi-
nesses torise over time.

“With the kind of innova-
tion we are trying to bring in,
the share of non-DTH busi-
nesseswill onlyincrease,while
we also try to sustain our DTH
base,” he said.

The company reported
%100 croreinrevenue from its
smart TVbusiness.

The push towards smart

TVs and OTT aggregation
comes as Dish TV’s core sub-
scription business remains
under pressure. Subscription
revenue fell more than 35%
year-on-year to X886 crore in
FY26 due to intense competi-
tion from OTT platforms,
changing viewing habits and
inflationary pressures.

To revive its DTH sub-
scriber base, the firm last week
rolled out regional language-
led channel packs for all four
south Indian languages, start-
ingat 3149 per month.

India’s television consump-
tion marketis divided into four
layers — free-to-air (FTA)
households, linear television
consumers using cable or DTH
services, and hybrid or cord-
cutting users consuming con-
tent primarily through smart
TVsand OTT platforms.

“Wehavea product offering
for each layer of the pyramid,”’
Dobhal added.

In March, Dish TV
approached the Kerala High
Court seeking what it
described as equal regulatory
treatment between Prasar
Bharati’s DD Free Dish plat-
form and private DTH opera-
tors.

[ FROM THE FRONT PAGE |
Telecom wars return as
VodaIdea calls out Airtel

“INDIA’S DIGITAL GROWTH
has been built on the founda-
tion of affordable and connec-
tivity for all. At Vi, we strongly
believe that every customer
deserves a fair and consistent
network experience. Offering
preferential speeds or services
based on user profile, raises
questions around equity and
principles of an equal digital
ecosystem,” said Avneesh
Khosla, chief marketing offi-
cer,Vodafone Idea.

“For India to continue its
digital growth, even as the
technology advances, it is
important for innovation and
monetisation models to keep
the interests of all customers
paramount, be transparent
and most of all remain inclu-
sive,”he added.

Airtel has defended the
offering, arguing that it
remains compliant with net
neutrality norms because it
does not involve preferential
treatment of websites orappli-
cations and is based on net-
work management capabili-
ties enabled by standalone 5G
architecture.

The company has also
argued before authorities that
its network has sufficient
spare capacity to ensure that
prepaid users are not
impacted.

The launch has, however,
triggered divisions within the
telecom industry and revived
debates around equal internet
access that had largely sub-
sided after the Telecom Regu-
latory Authority of India’s
2016 rules prohibiting dis-

——— :Iﬁ\-=.—__

criminatory tariffs for data ser-
vices. The current dispute dif-
fers from earlier battles around
Free Basics and Airtel Zero
because the issue now is not
differential access to specific
content but differentiated
quality of internet experience
enabled through networkslic-
ing technology.

While Reliance Jio has also
opposed Airtel’smove,ithasso
far avoided publicly targeting
the company.

In submissions to the Par-
liamentary Standing Commit-
tee on Communications and
Information  Technology,
which sought responses from
operators following Airtel’s
launch, Jio argued that net-
work slicing itself is permissi-
ble under the existing regula-
tory framework but said
preferential treatment within
subscriber categories should
require transparent and tech-
nicallyjustified safeguards.

Vodafone Idea, however,
appears to have adopted a
more direct approach both
publicly and in its submis-

sions, where sources said it
described such services as dis-
criminatory in nature.

People aware of the matter
said some form of regulatory
intervention or clarification is
now expected as the govern-
mentand policymakers exam-
ine whether existing net neu-
trality rules adequately
address consumer-facing slic-
ing-based services in the 5G
era.

For Vi, the campaign also
serves a broader strategic pur-
pose. The company recently
received AGR-related relief
measures from the govern-
ment, approved a fresh
34,730-crore fundraise from
an Aditya Birla Group entity,
and expanded 5G services to
more than 80 cities.

Against that backdrop, the
campaign appears designed
not only to challenge Airtel’s
product strategy, but also to
signal that Vodafone Idea
intends tore-enterthe telecom
battle more aggressively after
years spent focused primarily
on survival.
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'Full-scale demand

® DHEERAJ HINDUJA, CHAIRMAN, ASHOK LEYLAND

for hydrogen

vehicles at least 5-6 years away’

Ashok Leyland posted its highest
fourth-quarter and full-year
revenue, net profit and Ebitda in
FY26. Chairman Dheeraj
Hinduja zells NarayananV that
the recent fuel price hike and
ongoing geopolitical tensions
areunlikely to impact domestic
and international
commercial vehicle (CV)
demandwhile also
sharing the company’s
plans forbattery pack
manufacturing and
alternative fuels.
Excerpts:

What contributed to record
performancein FY26?

Ashok Leyland recorded its
highest-ever CVvolumesin
FY26,which were 13% higher
than the previousyearand
129% above the earlier peak
seenin FY19.0ur domestic
medium and heavy
commercial vehicles (MHCV)
truckvolumes rose 15%to
1,05,905 units.Inthe
domestic bus market,we
continued to maintain
leadership. Our export volumes
also grew 19% year-on-year to
18,082 units,while domestic
light commercial vehicle (LCV)
sales achieved record volumes
of 74,322 units.In addition,
ournon-CVbusinesses such as
aftermarket,enginesand
defencealso posted healthy
growth.The company ended
the financial yearwith a strong

THE BRITISH
GOVERNMENT will oppose
any attempt from billionaire
Sunil Bharti Mittal to
increase his stake in telecoms
group BT, citing the need to
maintain sovereign control
over “critical national
infrastructure”, the Financial
Times reported on Thursday,

around aX7 hikeandweare
still seeing very strong demand
on the ground. This could have
some impact on the GSTrate
cut-led demand and the
replacement demand that
happened earlier.At the same
time, ongoing activityin
construction, mining and
infrastructure continues to
provide momentum to our
sector.The 10% GSTrate
reduction improved customer
and operator profitability toa
large extent.Because of that,
operators are nowable to
withstand evena 34-5

HYDROGEN
VEHICLES, IN
OUR VIEW,
ARE STILLAT
AVERY EARLY
STAGE

citing people familiar with
the matter. Reuters could not
immediately verify the
report. BT, the UK
government, and Bharti did
not immediately respond to
requests for comment.

Reuters exclusively
reported last week that Bharti
Enterprises was seeking to

potentlally increase its stake
in BT to just under the
threshold that would require
it to make a full takeover offer
for the British telecoms group.

A Bharti spokesman had
said the company is pleased
with its current 24.95%
shareholding and “currently
has no plans to increase its

enough torespond to changes
in the global environment.

Switch Mobility has turned
profitablein FY26.What is
theroad ahead?

Switch India recorded
238% growthine-bus
volumesin FY26 and ended
theyearas the marketleaderin
the e-bus segment. Switch has

| several new products under

development and during
this financial yearitself,

rising demand from African
markets.
Soapart from growth in

stake.”

In September, Mittal,
founder and chairman of
Bharti Enterprises, and Gopal
Vittal, vice-chairman and
managing director of Bharti
Airtel, joined the BT board as
non-independent non-
executive directors.

REUTERS

cash position, net of dividend, increaseindiesel prices.Wedo | movingtohigherlevels. India,we believe international
CapExand investmentsin not think thiswill affect International markets may saleswill also contribute
subsidiaries.Thiswas also our operator profitabilityina continue to see some meaningfully during the
13th consecutive quarter of significant way. uncertainty,but thingsappear | courseofthisyear.
double-digit Ebitda margins. tobe settling down. Our core
The domestic commercial How has the West Asia international marketsremain | Whatisthe statusofyour
vehicleindustryalso grewin conflictimpacted your the GCC,Africaand SAARC hydrogen-powered truck
double digits,drivenbystrong | operations? regions,whileweare also programme?
= consumption demand. Operationsat our Ras Al increasingly entering ASEAN Wealready have hydrogen
Khaimah facilityin the UAE markets.We dealt with even buses running in collaboration
Can domestic had a slight slowdown for more severe supply-chain with NTPC and we continue to
‘ demand sustain about three to fourweeks, but disruptions during Covid and work on hydrogen vehicles.
despite the fuel price activity has picked up once learned howto copewithsuch | However,ifyouaskaboutthe
hikes? againand production s situations. Sowe remain demand position,in ourviewit
So far, there has been optimistic,while staying agile isstillataveryearly stage

becauseitremainsan
expensive alternative.At least
for the next five to six years,we
donot see full-scale demand for
hydrogen vehicles.Internally,
however,we are preparing
ourselves so that whenever
customers require hydrogen
vehicles,weare in a position to
supply them.That has always
been Ashok Leyland’s policy

to fulfil customer requirements
notjustin terms of vehicle
segments,butalsoin terms

several new bus models of the fuel technologies

and lightermodelswillbe | theyprefer.

introduced.

Internationally,we Whatis the update onyour

fulfilled an orderfor battery pack manufacturing

Mauritius lastyearand plans?

have received orders from We have taken a major step

Bhutan and Seychelles, with the groundbreaking fora
with potential for further greenfield battery pack
growth.We are also seeing manufacturing facilityin

Pillaipakkam, Tamil Nadu.
Initially, it will serve our captive

| requirements.
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STATEMENT OF STANDALONE AND CONSOLIDATED AUDITED FINANCIAL RESULTS

FOR THE QUARTER AND FINANCIAL YEAR ENDED ON 315T MARCH, 2026

(INR in Lakhs except EP3)
STAMDALONE CONSOLIDATED
_ Quarter Cuartar Yaar Year Quarter Quarter Year Year
Sl Particulars ended ended ended ended ended ended ended ended
No. 31.03.2026 31.03.2025 31.03.2026 31.03.2025 | 31.03.2026 31.03.2025 31.03.2026 31.03.2025
(Audited) (Audited) {Audited) {Audited) {Audited) {Audited) (Audited) (Audited)
1 | Total Income From Operations 31,259 21,166 1,10,958 48,206 33,518 22,948 1,18,743 55 745
2 | MNet Profit/{Loss) For The Period (Before Tax,
Exceptional And /Or Extraordinary ltems) 2966 2667 16,510 3,352 2,870 2,629 15,896 3,119
3 | Met Profit/(Loss) For The Period Before Tax
(After Exceptional And /Or Extracrdinary ltems) 2 966 2,667 16,510 2,852 2,870 2,629 15,896 2,619
4 | Net Profit!(Loss) For The Period After Tax
(After Exceptional And /Or Extracrdinary ifems) 2,173 1,974 12,362 1,843 2,008 2,034 11,789 1.824
o | Total Camprahensive Incomea For The Period
[Comprising Profit / (Loss) For The Period
(Aftar Tax) And Other Comprehensive Income
(After Tax)| 2,256 2018 12,565 1,875 2,210 2,085 12,056 1,886
Equity Share Capital 2010 2,010 2,010 2010 Z2.010 2,010 2,010 2,010
7 | Other Equity (excluding Revaluation Reserves,
Securities Pramium Account & Capital Redemption
Reserve) 70,104 60,051 70,104 60,051 69 540 50 086 63 540 50 986
B | Secunties Premium Account 14,359 14,350 14,359 14,358 14,358 14,359 14,3569 14,359
Mebwaorth 86,510 76,458 86,510 76,458 B5 947 76,382 85,047 76,392
10 | Paid up Debt Capital! Outstanding Debt 29 365 23472 29,365 23472 29,365 23472 29,365 23472
11 | Debt Equity Ratio 0.35 0.34 0.35 0.34 0.36 (.34 (.36 0.34
12 | Earnings Per Share (Of Rs. 2/- Each)-
Basic And Diluted 2.24 1.88 12.50 1.87 2.20 2.06 11.849 1.88
13 | Debentura Rademption Reserve/ Capital
Redemption Reserve® ar e T 37 37 37 a7 a7 a7
14 | Debt Service Coverage Ratio 0.78 1.33 2,04 1.16 0.76 1.3% 1.94 1.13
15 | Interest Service Coverage Ratio 3.29 2.83 a1 1.48 d.22 2.81 3.05 1.44
16 | Security Cover available 3.92 4.01 3,92 4.01 4.1 d.21 4.11 421
17 | Current Ratio 1.33 1.37 1.33 1.37 1.33 1.37 1.33 1.37
18 | Long Term Debt to Working Capital Ratio 0.29 0.28 0.29 0.28 0.28 0.28 0.28 0.28
19 | Bad Debts to Accounts Receivable Ratio - - - - - - - -

20 | Current Liability Ratio 0.91 0.90 0.91 0.90 0.90 (.88 0.80 0.88

21 | Total Debts to Total Assets Ratio 0.07 0.08 0.07 0.08 0.07 0.07 0.07 0.07

22 | Debtors Turnover Ratio - - - - - - - -

23 | Inventory Turnover Ratio 0.31 0.16 0.31 0.16 0.33 .19 0.33 .19

24 | Operating Margin (%) 13.63% 19.47% 21.86% 18.18% 12.42% 17.79% 19.891% 15.30%

25 | Met Profit Margin (%} 6.95% 9.33% 11.14% 3.82% 6.26% 8.86% 9593% 3.27%

Motes :

1}  The Audited Standalone and Consolidated Financial Results for the Quarter and Financial year ended on 31st March, 2026 have been reviewed by the Audit Committea
in its meeting held on 26th May 2026, and approved by the Board of Directors in their meeting held on 27th May, 2026.

2] The above resulls are an extract of the delailed format of the Financial Results for Quarter and Financial year ended on 315t March, 2026 filed with stock exchanges
pursuant to Regulation 33 & 52 of the Securities and Exchange Board of India (Listing Obligations and Disclosure requirements) Regulations, 2015. The full format of
both these results, standalone and consolidated, are available on the stock exchange website(s) NSE www.nseindia.com, BSE www.bseindia.com and on Company's
website www.ashianahousing.com

3) All the line items referred in Regulation 52(4) and 54(3) of the Securities and Exchange Board of India (Listing and Other Disclosure Requirements) Regulations, 2015,
the partinent disclosures have bean reproduced here.

4) Thesea resulls have been prepared in accordance with IND AS as per prescribed under Companles Act, 2013.

*  The requirement for creating Debenture Redemption Reserve is not applicable on the company as per MCA notification number G.5.R. 574 (E) dated 16th August 2014,
Further, maintenance of Capital Redemption Reserve is nol applicable on the company for the quarter and year ended on 3151 March 2026,
The Company has not issued any preference shares.
For and on Behalf of the Board
Ashiana Housing Limited
Sdi-
Placea : New Delhi Varun Gupta
Date : 2Tth May, 2026 (Wholetime Director)
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‘TCS ties up with Mistral to

expand enterpnse Al push

PRESS TRUST OF INDIA
New Delhi, May 28

INDIAN IT MAJOR Tata Con-
sultancy Services has part-
nered with French artificial
intelligence firm Mistral to
provide frontier grade Al solu-
tion, Mistral Forge, for enter-
prises across the world, the
company said on Thursday.

With this, TCS claims to
have become the first global
system integrator that will
leverage Mistral Forge to build
custom Al models for enter-
prises.

“Tata Consultancy Services
(TCS)...announced alandmark
strategic partnership with
Mistral, one of world’s leading
Al companies.

“As part of this collabora-
tion, TCS has become the first
global systems integrator part-
ner for Mistral Forge, Mistral’s
advanced system for enter-
prises to build frontier-grade
Al models grounded in their
proprietary enterprise knowl-
edge and domain-specific
data,”theITfirmsaidinastate-
ment.

As part of this strategic col-
laboration, TCS will leverage
Mistral Forge to build custom
Al models for enterprises
which will help customers
deploy their data and enter-
prise context to improve deci-
sion outcomes.

“TCS’ global scale and con-
textual industry knowledge
make them an ideal partner for
Mistral. Together, we are
enabling enterprises world-
wide to move from experimen-

tation to Al deployment with
systems thatare open, produc-
tion-ready and aligned with
theirstrategicand operational
requirements,” Mistral Chief
Executive = Officer = and
Co-Founder Arthur Mensch,
said.

The partnership will ini-
tially focus on sectors like
banking, financial servicesand
insurance (BFSI), manufactur-
ing, healthcare,and the public
sector, where trusted Al adop-
tion is becoming increasingly
critical, the statement said.

“Together with Mistral, we
will solve for specific industry
challenges,regulatoryrequire-
ments,and sovereign needs for
our enterprise customers,” TCS
Chief Executive Officer & Man-
aging Director K Krithivasan
said. Following this collabora-
tion, TCS said it will also estab-
lish a dedicated centre of excel-
lence for Mistral to drive joint
innovation, build industry-
specific solutions,support pro-
ject delivery, and accelerate
client value through early
access to Mistral’s beta
models.

Dish TV bets on OTT
amid subscriber slide

NARAYANAN YV
Chennai, May 28

DIRECT-TO-HOME  (DTH)
satellite television provider
Dish TV is betting on OTT
aggregation, connected smart
TVsand hybrid entertainment
services to diversifybeyond its
traditional DTH business as it
grappleswith asteepdeclinein
subscribers.

The company recently
launched ‘VZY’, a connected
entertainment ecosystem that
combines 24 OTTappsand live
television channelsonasingle
platform.It has also expanded
into a hardware-led strategy

~with the launch of VZY-

branded connected smartTVs.

“We are focused on bring-
ing back TV culture. These
smart TVswill comewith built-
in subscriptions to the VZY
OTT app, linear TV and DTH
services,” Manoj Dobhal, CEO
and executive director of Dish
TV, told FE.

The DTH business, includ-
ing subscription, marketing
and advertising income, still
contributes to 90-95% of Dish
TV’srevenue. However, Dobhal
said the company expects the
share of non-DTH and con-
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H Firm recently launched
VZY, a connected
entertainment system

m It combines 24 OTT apps
and live TV channels
on a single platform

m DTH business still
contributes to 90-95%
of Dish TV's revenue

nected entertainment busi-
nesses to rise over time.

“With the kind of innova-
tion we are trying to bring in,
the share of non-DTH busi-
nesseswill onlyincrease,while
we also try to sustain our DTH
base,” he said.

The company reported
3100 croreinrevenue fromits
smart TV business.

The push towards smart

TVs and OTT aggregation
comes as Dish TV’s core sub-
scription business remains
under pressure. Subscription
revenue fell more than 35%
year-on-year to X886 crore in
FY26 due to intense competi-
tion from OTT platforms,
changing viewing habits and
inflationary pressures.

To revive its DTH sub-
scriberbase, the firm last week
rolled out regional language-
led channel packs for all four
south Indian languages, start-
ing at 149 per month.

India’s television consump-
tion marketis divided into four
layers — free-to-air (FTA)
households, linear television
consumers using cableor DTH
services, and hybrid or cord-
cutting users consuming con-
tent primarily through smart
TVsand OTT platforms.

“Wehavea product offering
for each layer of the pyramid,”
Dobhal added.

In March, Dish TV
approached the Kerala High
Court seeking what it
described as equal regulatory
treatment between Prasar
Bharati’s DD Free Dish plat-
form and private DTH opera-
tors.

" FROM THE FRONT PAGE _|
Telecom wars return as
Voda Idea calls out Airtel

“INDIA’S DIGITAL GROWTH
has been built on the founda-
tion of affordable and connec-
tivity for all. At Vi, we strongly
believe that every customer
deserves a fair and consistent
network experience. Offering
preferential speeds or services
based on user profile, raises
questions around equity and
principles of an equal digital
ecosystem,” said Avneesh
Khosla, chief marketing offi-
cer,Vodafone Idea.

“For India to continue its
digital growth, even as the
technology advances, it is
important for innovation and
monetisation models to keep
the interests of all customers
paramount, be transparent
and most of all remain inclu-
sive,”he added.

Airtel has defended the
offering, arguing that it
remains compliant with net
neutrality norms because it
does not involve preferential
treatment of websites orappli-
cations and is based on net-
work management capabili-
ties enabled by standalone 5G
architecture.

The company has also
argued before authorities that
its network has sufficient
spare capacity to ensure that
prepaid users are not
impacted.

The launch has, however,
triggered divisions within the
telecom industry and revived
debates around equal internet
access that had largely sub-
sided after the Telecom Regu-
latory Authority of India’s
2016 rules prohibiting dis-

criminatory tariffs for data ser-
vices. The current dispute dif-
fersfrom earlier battles around
Free Basics and Airtel Zero
because the issue now is not
differential access to specific
content but differentiated
quality of internet experience
enabled through networkslic-
ing technology.

While Reliance Jio has also
opposed Airtel’s move, it has so
far avoided publicly targeting
the company.

In submissions to the Par-
liamentary Standing Commit-
tee on Communications and
Information  Technology,
which sought responses from
operators following Airtel’s
launch, Jio argued that net-
work slicing itself is permissi-
ble under the existing regula-
tory framework but said
preferential treatment within
subscriber categories should
require transparent and tech-
nicallyjustified safeguards.

Vodafone Idea, however,
appears to have adopted a
more direct approach both
publicly and in its submis-

sions, where sources said it
described such services as dis-
criminatory in nature.

People aware of the matter
said some form of regulatory
intervention or clarification is
now expected as the govern-
mentand policymakers exam-
ine whether existing net neu-
trality rules adequately
address consumer-facing slic-
ing-based services in the 5G
era.

For Vi, the campaign also
serves a broader strategic pur-
pose. The company recently
received AGR-related relief
measures from the govern-
ment, approved a fresh
%4,730-crore fundraise from
an Aditya Birla Group entity,
and expanded 5G services to
more than 80 cities.

Against that backdrop, the
campaign appears designed
not only to challenge Airtel’s
product strategy, but also to
signal that Vodafone Idea
intends tore-enterthe telecom
battle more aggressively after
years spent focused primarily
on survival.
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